’ 3 iOOr 
ko § 20 


FIFTY-NINTH YEAR OF CONTINUOUS SERVICE 














nil s THUTUUTCTTL TT TPUP TD Tey fuceees HTT 











ON eo 








Four Dollars Yearly 


| Volume CXVIE New York and Chicago Thursday, September 9, 1926 Single Copies 25 Cents 








Number XI 











We have something to offer in the way 
Specialized of a general agency that is very attractive 

P : to find with an old, conservative life com- 
Service pany. It will pay anyone interested to in- 


vestigate. All communications confidential 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 
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In this year of celebrating the 150th anniversary of national 
independence, the Insurance Company of North America com- 
pletes its 134th year of insurance service. 


The history of this oldest American fire and marine insurance 
company is in effect a history of the economic development of the 
United States. Offering its first protection to the earliest property 
interests and commercial activities of a new nation, it has de- 
veloped step by step with national progress, anticipating in scope 
of protection and service the constantly increasing insurance 
requirements of property and business. 


et TTT OOO 


Throughout its 134 years of service the Insurance Company of 
North America has maintained an unbroken record of met obliga- 
tions. Because of this proven dependability, and the efficiency or 
its protection and service, it has the preference with progressive 
agents everywhere. 





INSURANCE COMPANY OF 
NORTH AMERICA 


PHILADELPHIA 
and the 


Indemnity Insurance Company of North America 
write practically every form of insurance except life. 
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C4 MILLION DOLLAR PROSPECT 
but—how fo close him_? 


T was a difficult case. At the utmost, he could 
place only $25,000. Yet, there were rumors that 
Banks was good for a million. 


The next morning, a ‘‘wire’’ reached the Home 
Office: ‘‘Will Schellentrager come immediately? 
A million in prospect.’’ That very evening the 
super-salesman was speeding on a fast express to 
the ‘“‘firing line.’’ 


A hurried conference on the day following with 
anew and impelling selling-angle brought into 
the case. The opening guns of a high-powered 
canvass and a prospect for $25,000, closed for a 
million! Soaring commissions and an extra- 
ordinary achievement. 


Important in Reliance Life’s sales promotional policy for 
1926 is the extension of E. J. Schellentrager’s field opera- 
tions. Its leading salesman and the present-day under- 
writer responsible for the largest, consistent, personal 
production in the Country, now offers the benefit of his 
specialized experience on Inheritance Tax, Income Tax 
and Corporation Insurance, exclusively to other Perfect 
Protection Men from Coast to Coast. 


In cases involving difficult elements of competition, his 
personal cooperation in plan and presentation has proven 
of invaluable benefit to others in the Reliance field organ- 
ization. 
The super-service of this super-salesman can be made 
available to you! 
The story of Reliance Life’s outstanding Perfect Pro- 
tection Man—E. J. Schellentrager—is told in a little 


booklet, ‘‘The Possibilities of the Profession,’’ which is 
yours for the asking. 
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RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH * FARMERS BANK BUILDING, PITTSBURGH, PA. 














. New York, N. Y. Entered as second-class matter June 28, 1879 
, Number XI, September 9, 1926; $4.00 per annum. 











Uy 


DETR 
len, pr 
Insuran 
was U 


Americ 


in the 
electic 1 


week. 


the e 
and i 
that 


cordis 
€XeCl 
took 
tion 
presi 














HE SPECTATOR 














HERBERT M. WOOLLEN 
PRESIDENT 


American Central Executive Heads 
American Life Convention 


DALLAS NEXT MEETING PLACE 


Clarence L. Ayres, H. B. Arnold, Charles W. 
Gold, and C. B. Robbins Elected to 
Executive Committee 
By Ernest V. SULLIVAN 
Derroit, Micu., Sept. 3—Herbert M. Wool- 
len, president of the American Central Life 
Insurance Company, of Indianapolis, Indiana, 


was unanimously elected prseident of the 
American Life Convention at its final session 
in the Book-Cadillac Hotel here today. His 
forecast in Tue Specrator last 


Woollen has 


election was 


week. Mr. been a member of 


Herspert M. Wooten 


the executive committee during the past year 
and is so highly regarded by the membership 
that once his name was mentioned as a candi- 
date no others were brought forward. 

Retiring president H. B. Arnold was, ac- 
cording to custom, unanimously elected to the 
executive committee for a two year term. He 
took the place of Mr. Woollen, whose resigna- 
tion was accepted, following his election to the 
Presidency. There were four candidates nomi- 
nated for the three remaining vacancies on the 
executive committee. Clarence L. Ayres, presi- 
dent of the American Life Insurance Company, 

(Concluded on page 9) 


ARKANSAS RATE RAISE 


Five-Year Underwriting Loss Justifies 
Increase 


STATE GOVERNOR OBJECTS 


Agent Says Repeal of ‘“‘Valued Policy”? and 
“12 Per Cent Penalty’? Laws Would 
Permit Reduction 

LittteE Rock, ArK., September 4.—The pro- 
posed increase in fire insurance rates, announced 
in May, is being put into effect by the com- 
panies, with the approval of the Insurance 
Commissioner. But it is being fought by Gov- 
ernor Terral, various city councils, and others, 
and a spirited controversy is expected to 
develop. 

The repeal of two Arkansas insurance laws, 
“the valued policy law,” and the “12 per cent 
penalty law,” weuld make possible an imme- 
diate reduction of 5 per cent in the fire insur- 
ance rates on all buildings in the State, Gilbert 
Leigh, local insurance agent, told Attorney- 
General H. W. Applegate recently, during a 
hearing on the fire insurance rate increase. 

Both laws, according to Mr. Leigh, are un- 
fair to insurance companies operating in the 
State, and make a higher rate necessary to 
cover additional losses caused by them. The 
one allows the over insurance of property, Mr. 
Leigh said, and requires the payment of the 
face value of policies in case of loss, regardless 
of the value of the building destroyed, while 
the other “penalizes companies to the amount 
of 12 per cent of the face value of the prop- 
erty if a claim is unsuccessfully contested in 
the courts.” 

“Tf these laws were repealed I could practi- 
cally guarantee a 5 per cent reduction in fire 
insurance rates on all classes of buildings on 
the day that the governor signed the bills,” 
Mr. Leigh told the attorney-general. 

The Arkansas Fire Prevention Bureau an- 
nounced August 24 that a survey had been com- 
pleted preparatory to putting increased fire in- 
surance rates into effect on certain classes of 
risks. The State Department of Insurance and 
Revenues announced that the proposed increases 
have been investigated and found to be justified 
in the face of an underwriting loss of 10.36 per 
cent during the five-year period from 1921 to 
1925. 

Claude Duty, deputy Commissioner in charge 
of the insurance department, said the depart- 
ment regrets that an increase in fire insurance 
rates is necessary, but it should cause no sur- 
prise because records of the State Insurance 
Department for the past several years have 
shown a mounting loss ratio and a decreasing 


(Concluded on page 15) 
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AUTO LIABILITY RATES 


Massachusetts Fixes Charges Under 
Compulsory Insurance Law 

EFFECTIVE JANUARY 1, 1927 

Three Zones Established in Bay State— 
Classifications and Data Given 

The new Massachusetts automobile liability 
rates which will be in effect under the Bay 
State’s compulsory automobile insurance law 
after January 1, 1927, were promulgated last 
week by Insurance Commissioner Wesley E. 
Monk. Three rate zones are established for 
the purpose of the new rates as follows: 

Territory 1, including all of Boston and 
Arlington, Belmont, Brookline, Cambridge, 
Chelsea, Dedham, Everett, Malden, Medford, 
Milton, Newton, Quincy, Revere, Somerville, 
Watertown, Winchester and Winthrop. 

Territory 2, including (a) Abington, Andover, 
Avon, Beverly, Billerica, Braintree, Brockton, 
Burlington, Canton, Chelmsford, Cohasset 
Danvers, Dover, Dracut, Haverhill, Hingham, 
Holbrook, Hull, Lawrence, Lexington, Lincoln, 
Lowell, Lynn, Lynnfield, Marblehead, Melrose, 
Methuen, Nahant, Needham, North Andover, 
North Reading, Norwood, Peabody, Randolph, 
Reading, Rockland, Salem, Saugus, Stoneham, 
Stoughton, Swampscott, Tewksbury, Tyngs- 
borough, Wakefield, Waltham, Wellesley, 
Weston, Westwood, Weymouth, Wilmington 
and Woodburn. 

(b) Fall River, which comprises the town- 
ships of Fall River and Somerset in Bristol 
County. 

(c) New Bedford, which comprises the fol- 
lowing townships in Bristol County: Acushnet, 
Darmouth, Fairhaven and New Bedford. 

(d) Springfield, which comprises the fol- 
lowing townships in Hampden County: Aga- 
wam, Chicopee, East Longmeadow, Holyoke, 
Longmeadow, Springfield and West Springfield. 

(e) Worcester, which comprises the follow- 
ing townships: Auburn, Boyleston, Grafton, 
Holden, Leicester, Milbury, Paxton, Shrews- 
bury, West Boyleston and Worcester. 

Territory 3, taking in the remainder of the 
State. 

The letters “W, X and Y” are the rating 
symbols for private passenger automobiles and 
the following list of cars gives some indication 
of the distribution of classification. Where 
more than one symbol is affixed to the name of 
a car make, the model series will decide which 
applies: 

Marmon—Y 
Nash—X-W 


Chrysler—W-X-Y Overland—W-X 
Dodge—W Peerless—X-Y 


(Concluded on page 26) 


Ajax—X 
Cadillac—Y 
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HE retirement of Thomas W. Blackburn 
as secretary of the American Life Con- 
vention, after twenty years of service in that 
office, and the reception given his successor, 
Claris Adams, the brilliant Indianapolis lawyer, 
was easily the feature of the annual meeting 
of the American Life Convention, in session 
last week in Detroit. Mr. Blackburn occupied 
a unique place in life insurance circles, and 
was loved and respected from one end of the 
United States to the other. The Convention 
raised a fund of close to $3000 for Mr. Black- 
burn, and will present him with a suitable gift 
when arrangements are completed. Many of 
the subscriptions ran up to $50 per company, 
which is some indication of the high regard in 
which Mr. Blackburn is held. 
* * * 
ROBABLY Mr. Blackburn is more than 
any other single person responsible for the 
present success of the American Life Conven- 
tion. He worked untiringly in its behalf dur- 
ing the entire period of his service, and traveled 
many thousands of miles in its interest. For 
many years no important concerted action of 
life insurance companies, either within or with- 
out the Convention, has taken place without 
first consulting him. His capability, his sin- 
cerity and his geniality have combined to make 
him one of the widest known and best beloved 
men in the entire field of life insurance. 
* * * 
LARIS ADAMS, who succeeds Mr. Black- 
burn, very evidently won the hearts of 
every one who met him. Mr. Adams is one of 
the most brilliant lawyers of Hoosierdom, he 
is a diplomat of high attainments, an orator of 
the Daniel Webster variety, with a rare knowl- 
edge of the English language. His two official 
appearances before the Convention were both 
marked by brevity (which to a journalist is 
everything), and exceeding good taste in the 
thoughts expressed as well as in his choice of 
words. Mr. Adams is quite evidently slated 
for success. 
* * * 
HE Canada Life Insurance Company of 
Toronto, Canada, was the first Canadian 
company to send a representative to the Ameri- 
can Life Convention since invitation to mem- 
bership was extended to them about a year 
ago. One or two other companies have joined, 
but were not represented at this year’s meeting. 
T. G. McConkey, general manager of the com- 
pany, was there. Mr. McConkey is a true 
Canadian, and the Canada life (or the Canada 
Life) means something to him. In order to 
uphold the traditions of the phrase he organ- 


ized a little tour of investigation across the 
river from Detroit. His party included a 
prominent Ontario government official, a 


widely-known research expert, and a reporter. 
The official was astounded, the researcher re- 
searched, and the reporter is reporting very 
little except to say that Canadian life is all 
right, and the Canada Life is an excellent host. 


T is, of course, possible that we are wrong, 

but it occurs to us that the biggest thing 
on the casualty and surety horizon for the new 
year is the practical application of the Massa- 
chusetts compulsory automobile liability in- 
surance law. After the three years of talk, 
discussion, prophecy and prediction that lie be- 
hind it, there will be interest for the watchers. 
The insurance rates under which Massachusetts 
motor vehicles will travel, at least for the be- 
ginning of 1927, have just been promulgated. 
The fleet rate idea was put aside; there is 
little, if any, provision in favor of safe 
drivers as against reckless operators; and the 
many ramifications brought forward when per- 
sonal underwriting is in question are mani- 
festly ignored. A great many insurance 
executives have been of the opinion that under 
the Massachusetts law loss ratios will climb 
skyward. They will shortly have an oppor- 
tunity to ascertain the correctness of their 
surmise. It has been alleged that accident 
frequency will be increased. The settlement 
of this lies in the lap of the coming months. 
All in all, casualty and surety men will sit 
upon the peaks of their pre-conceived opinions, 
holding the spyglass of attention on the streets, 
valleys and mountains of the Bay State. There 
is a possibility that in the distance will loom 
the danger of a monopolistic State Fund; if, 
indeed, it is not already clearly visible. 


x * * 


lie American Engineering Standards Com- 
mittee has recently approved several new 
safety codes under the following 
headings: Protection against Dust Explo- 
sions; A Safeiy Code for Paper and Pulp 
Mills. and Safety in Building Construction. 
These codes were formulated at the instigation 
of the National Safety Council. A safety code 
for amusement parks is also in preparation and 
the committee has undertaken the unification 
of colors for gas mask containers in order that 
a glance at the container may show against 
what kind of gas or fumes the particular mask 
is a protection. Many fives in industry are ex- 
pected to be saved as a result of this work. 


industrial 


*x* * * 


HE attitude of some citizens when in- 

volved in automobile accidents 1s well 
illustrated by the following comment, taken 
from The New Yorker, a magazine of this and 
that which enlivens the newsstands of Man- 
hattan Island each had 
been hit by a truck was carried into an uptown 
drug store and after receiving first-aid treat- 
ment still showed signs of being in pain. The 
driver of the truck (rare soul!) inquired 
whether he should call an ambulance or the 
victim’s own doctor. ‘Call Murray Hill 0000,’ 
demanded the sufferer. ‘Doctor, hell! I want 
my lawyer.’” 


week: “A man who 


“SMOKE” 








N Toledo, Ohio, every time a child js killed 

a mourning flag is displayed from the Win. 
dows of the Toledo branch of the National 
Safety Council. This is certainly an effective 
way in which to emphasize the importance of 
public safety. If every time there was q fire 
a red flag were displayed, we wonder how 
many of these flags each day would be on 
view? Probably many more than the average 
citizen would expect—so many more that it 
would undoubtedly strongly impress him and 
be more lasting than impressions created hy 
“fire weeks” and expensive poster publicity 
against fire hazards. P 

* * * 


Papsenaangnece that about every third fire 
insurance man is a golf addict—addict is 
just the word, not liking the game ourself— 
we are printing the following joke about the 
deah, old game of golf and do most sincerely 
hope you will indulge yourselves in paroxysms 
of laughter: 
“Were you ever in a foursome with Scratch 
McBack?” 
“Righto! Once. Really.” 
“What sort of a game?” 
“Fawncy! A war game he plays. My 
partner called it G. A. R. golf.” 
“One more effort, old deah, and I'll under- 
stand.” 
“Most stupid, I think! But here you have 
it: He’s out in ’61 and back in ’6s.” 
x * * 


Ho’ things do change—and naturally! 

New York city was known as New Am- 
sterdam in 1647 and during that year there 
were only two fires, while in 1926 there were 
28,001. However, in 1926 there were five times 
as many firemen on the rolls of the city as 
there were people in Li’l Ole N’ Yawk in 1647. 
Last year’s budget for fire protection was 
$19,058,800. Today, when there is a 
fire in a New Yorker’s home, we hope he gets 
his fire insurance; in the old days, he was 
severely punished for his negligence. At that 
time, every house having two chimneys was 
required to have a bucket of water, filled and 
within handy reach, in case of fire, and every 
house having more than two hearths had to 
have two buckets for the same purpose. Every 
baker was ordered to have three buckets and 
every brewer six. Tenants who had to 
comply with this fire ruling were allowed to 
deduct the cost of their buckets from  theit 
rent. The first fire engines came to 
New Yor in 1730 and it was resolved that 


“with all convenient speed, procure two com. 


plete fire engines, with suction, and all ma- 
terials thereunto belonging, for the public 
service, and that the sizes thereof shall be the 
feurth and sixth of Mr. Newsham’s fire ef- 
gines.” Almost a vear later, these engines 
arrived from London and were stored in the 
City Hall. These engines were carried to the 
scene of a fire and were operated by hand. 
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THE MONTHLY INCOME POLICY 

HEN The National Association of 
W Life Underwriters meets in At- 
lantic City next week, one of the topics 
that comes up for discussion will un- 
doubtedly be the monthly income life in- 
surance policy. Perhaps no feature of 
life insurance has been so prominently 
brought to the fore at company and or- 
agnization conventions during the year 
as this form of life indemnity. 

Like every method of procedure which 
later became successful, the monthly in- 
come policy, when first brought to the 
attention of the life insurance world, was 
denied the place to which its benefits en- 
titled it. 

This type of life policy was originated 
by William T. Nash, of Tue SPeEcTATOR’S 
staff, who is widely known as the author 
of the famous Nash series of life insur- 
ance leaflets, published by The Spectator 
Company. Mr. Nash evolved the monthly 
income policy with the idea that a regu- 
lar income would be assured to the bene- 
fciary without confronting him or her 
with the pitfalls and difficulties that lurk 
in the problem of investing lump sums. 
He also intended that no subsequent @ 
tion on the part of the beneficiary, fol- 
lowing the death of the insured, could af- 
fect the regularity of the amount of the 
income derived under the policy. 

The monthly income plan as devised 
by Mr. Nash has three essential features : 

I. Payment of a monthly income, 
either for a stipulated period of years or 


during the lifetime of the beneficiary. 


THE SPECTATOR 





2. Making the installment feature ab- 
solutely non-commutable aiter the death 
of the insured. 

3. Prohibiting the assignment of the 
installments by the beneficiary. 

It is worth knowing, in the light of the 
latter-day success of the monthly income 
plan, that it was not until about fifteen 
years after Mr. Nash fathered the idea 
that a life insurance company was found 
which would give real consideration to 
the adoption of the plan. Now the monthly 
income policy has become a staple article 
in the kit of practically every life insur- 
ance agent and its sales and ramifica- 
tions have resulted in the production of 
millions of dollars of new business. 

It is about thirty-three years ago since 
Mr. Nash’s knowledge of life insurance 
and appreciation of the intentions of 
prospective policyholders gave him the 
inspiration that led eventually to the mar- 
keting by the companies of the monthly 
income policy. Contrasting the present 
with the past, it is interesting to recall 
that in an article published in its issue of 
July 4, 1918, Tre Specrator said: 

Now that life insurance companies generally 
have adopted the plan and altogether are plac- 
ing hundreds of millions of monthly income in- 
surance and government insurance on this plan, 
one need not be a prophet to read the future. 
Indeed, with the normal death rate at home and 
the long daily casualty list from abroad, the day 
is not far distant when monthly income checks 
coming trom both the life insurance companies 
and the government will be a familiar occur- 
rence in households ali over the land, and the 
mission of these checks will be so familiar to 
everyone everywhere that no man will think of 
being without a monthly income policy for some 
amount. 

In addition to the great service Mr. 
Nash performed in giving the monthly 
income policy to the life insurance world, 
he continued to give agents, companies 
and policyholders the benefit of his 
knowledge of the business and his under- 
standing of human nature in the many 
life insurance leaflets making of the Nash 
series. The amount of business these 
have produced and the volume of life 
insurance which they have been the 
means of retaining on the companies’ 
books are incalculable and the business 
itself is indebted to him for much of its 


rapid progress. 





IS THE PROBLEM BEING MET? 
HE last word has not been said in 
regard to the statistical basis for 


5 


rate making purposes in fire insurance. 
In the life branch and in the casualty 
branch of the business, very substantial 
foundations have been laid for rate mak- 
ing based on statistics. In all probability, 
fire insurance is not quite ready to accept 
as a fact, and base its practice thereon, 
the idea that quite reliable results can be 
secured on the statistical basis. 

There are distinct advantages enjoyed 
by the casualty and life branches which 
enable them more readily to base their 
rates on statistics, but there is nothing in 
the nature of fire insurance which pro- 
hibits the use of a statistical basis which, 
if not as accurate as that used in the 
two branches mentioned, at least more 
closely approaches such accuracy than 
now seems possible. 

It has to be conceded that, in the final 
analysis, business does largely rest on sta- 
tistics. The difficulty comes when the 
attempt is made to set up a plan or method 
whereby those statistics shall be used. It 
must be confessed that up to the present 
time statistical results have not been of 
much determined value in fire insurance 
rate making, but it does not follow that 
they may not become so in the future. 
Changed methods sometimes come over 
night and it may be so in this case. 





The National Fraternal Congress 
[To the Editor of THE Spectator] 

On page 9 of your issue of August 26, under 
heading National Fraternal Congress, you 
state in the middle of the first column as fol- 
lows: 

“Sidney H. Pipe, F.A.S., A.I.A., Actuary, 
advocate of the National Fraternal Congress 
Table of Mortality, etc.” 

There is nothing in my paper entitled, “Stop, 
Look, Listen,” which I read before the Na- 
tional Fraternal Congress of America to war- 
rant the conclusion that I am an. advocate of 
the National Fraternal Congress Table of Mor- 
tality. In fact, I am aware and have pointed 
out that it has serious defects and does not 
accurately represent present day male mor- 
tality after middle age. 

I am sorry that you should have made this 
statement in your paper as it is in direct con- 
tradiction to my previous statements. 

Smwney H. Prre, 
Actuary. 
Toronto, 2, Canada. 
September 2, 1926. 


Baltimore Delegation to Fidelity and 
Casualty Anniversary 

At the fiftieth anniversary of the United 
States Fidelity & Guaranty Company at New 
York next week, Baltimore will be represented 
by Richard H. Thompson, third vice-president 
of the Maryland Casualty Company; Spencer 
Welton, vice-president of the Fidelity & De- 
posit Company, and W. A. Edgar, vice-presi- 
dent of the United States Fidelity & Guaranty 
Company. 
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MAY HAVE PANAMA BRANCH 
Acacia Mutual Life to Extend Field of 
Operations 

Establishment of a Panama branch of the 
Acacia Mutual Life Assoication of Washing- 
ton, D. C., may be the result of an extended 
trip to be made by President William Mont- 
gomery. 

President Montgomery, who plans to remain 
away from Washington until the middle of 
October, will, in addition to going to Panama 
for the purpose of looking over the ground 
with a view to organizing a branch there, con- 
tinue up to the Pacific Coast on an inspection 
tour of already established agencies of the 
Acacia Mutual. 

Among the points in the Far West at which 
the Acacia chief executive will stop are Los 
Angeles, San Diego, San Francisco, Oakland 
and Vancouver. At each of these places the 
Acacia Mutual has branch offices. 

“With regard to my trip to Panama,” Presi- 
dent Montgomery said, “I may say that we 
have been asked to open an office at that place. 
It has been represented to us that there exists 
in Panama an exceptionally broad field for the 
particular type of service which our organiza- 
tion renders, and it is my intention to go there 
personally and look the situation over care- 
fully. 

“Tf I find conditions up to expectations, we 
shall, in all probability. establish another branch 
in Panama, adding one more to our list of of- 
fices.” 


Salary Allotment Plan Gaining Popularity 

Several additional industrial enterprises have 
adopted salary allotment insurance for their 
employees, this co-operation thus affording pro- 
tection for scores of men and women workers 
who otherwise would be without it. The poli- 
cies were issued through the Prudential Insur- 
ance Company cf America, New York. 

While this form of employee life insurance 
is comparatively new, its popularity with both 
company executives and the rank and file con- 
tinues unabated. Those firms who recently 
adopted such policies follow: 

A. W. Miller Motor Co., Millerton, Penna. ; 
Foell Supply Co., meat packers, Chicago, III.; 
Wilhoit Oil Co., St. Joseph, Mo.; Merchants 
Transfer and Storage Co., Hutchison, Kans.; 
William H. Maxwell Furniture Co., Greens- 
burg, Penna., and J. M. Knepper Employees, 
auto sales and service, Tamaqua, Penna. 


Canceled War Risk Insurance May Now 
Be Revived 

3rigadier General Frank T. Hines, director 
of the Veterans’ Bureau, has ruled that war 
risk insurance which was voluntarily canceled 
or reduced may now be revived. This ruling 
contradicts one made in 1925 by the Comp- 
troller General, but recent legislation by Con- 
gress is given hy the Director General as au- 
thority for this reversal. 


Guardian Life Convention to Precede Na- 
tional Association Meeting at Atlantic 
City 

The eighth convention of the leaders club 
and fieldmen of the Guardian Life Insurance 
Company of America, New York, to be held at 
the Ritz-Carlton Hotel, Atlantic City, from 
September 13 to 15, will be the largest and, 
from all reports, the best convention of any 
held by the Guardian. 

The dates set for the Guardian convention 
dovetail happily with the International Conven- 
tion of the Life Underwriters Association 
which follows immediately after. This arrange- 
ment was made so that Guardian fieldmen 
attending the company’s convention as guests 


a 


will be able to remain over for the Life Under 
writers’ convention. 





Equitable Life Reports Tuberculosis Chief 
Cause of Disability 

The Equitable Life finds from its summar 
of experience of the last fourteen years oo 
disability claims that tuberculosis js by far the 
leading cause of disability. Of the 4,657 disa- 
bility claims aproved during this Period, 1,336 
or 28.8 per cent, were tubercular. Second i 
the list come accidents, resulting in 478 claims 
Of the total disability claims, 963 cases haye 
resulted in death, 1,956 have recovered, 3 have 
heen terminated and ,735, or 37 per cent, are 
still in force. 
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Ready to be Sprung 


A force that is going to 
write that application ts there 
inside of you waiting to be 
released like a spring in a 
Jack-in-the box. 
as the confidence to push back 
Get it firmly in 
your mind that YOU can do 
YOU can send home 
an effective, winning argu- 


YOU can. 


Insurance Company of America 
Epwarp D. DuFFIELD, President 
Home Office, Newark, New Jersey 


All it needs 


YOU! 


The Prudential 
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CANADIAN INSURANCE 





Ontario Superintendent Addresses 
American Life Convention 





R. LEIGHTON FOSTER’S TALK 





Policies Outstanding in Provinces in 1925 
Amounted to $4,514,064,736 

R. Leighton Foster, superintendent of insur- 
ance of Ontario, Canada, addressed the annual 
meeting of the American Life Convention in 
Detroit last week on the topic “Some Aspects 
of Canadian Legislation.” Superintendent Fos- 
ter reviewed the entire legal situation regarding 
life insurance as it affects the Provinces and 
also described the work done by the legislative 
bodies in Canada during years in the liberaliza- 
tion of policy interpretation and in the settle- 
ment of disputes both among the companies 
and between companies and their policyholders. 
Dealing with the progress of life insurance in 
Canada, Mr. Foster said: 


Life insurance has expanded more rapidly 
in Canada than elsewhere in the world except 
the United States. The net amount of life in- 
surance in force in Canada at the end of 1925 
amounted to $4,514,064,736, more than one- 
third of which is represented by business in 
force in Ontario. This means that the insur- 
ance per capita to the entire population ex- 
ceeds $550. I understand the comparable fig- 
ure in the United States is $630. New under- 
writings of life insurance in Canada are ex- 
ceeding $2,500,000 for each working day of the 
year. 

During 1925 new policies issued and paid 
for in cash totalled $850,012,454. Canadians 
are buying more life insurance every three 
weeks in the year 1926 than the total amount 
of insurance in force two years after Con- 
federation—less than sixty years ago. The 
great bulk of Canadian life insurance is carried 
by Canadian and American insurers... British 
companies carry $108,572,851 of the total. 
American companies account for $1,377,464,- 
924, and American fraternal societies for $56,- 
260,619, a total of $1,433,734,543. The balance 
of $2,971,757.342 is carried by purely Canadian 
insurers. Sixteen American companies are li- 
censed to transact life insurance in Canada al- 
though only nine may be termed active. The 
Metropolitan had a total of $633,308,511 in- 
surance in force in Canada at the end of 1925; 
the Prudential a total of $310,216,418: the New 
York Life a total of $151,342.843: the Travel- 
ers a total of $102,445,021; the Aetna a total 
of $70,673,748, and the Mutual Life of New 
York a total of $65,411,062. The balance in 
force of $43,977,321 is carried by the Equitable, 
the Guardian of America, the State, the Union 
Mutual, the United States of New York, the 
Connecticut Mutual, the National of United 
States, the Northewestern Mutual, the Phoenix 
Mutula and the Providence Savings. The five 
companies last named have ceased transacting 
new business in Canada. 

The speaker said that the Canada Life and 
the Imperial Life, both of Toronto, are mem- 
bers of the American Life Convention and that 
the work of that organization is known and 
appreciated in Canada. Touching on the back- 


ground of life insurance in the Provinces, the 


ATTENDANCE BIG 





Registration at American Life 
Convention 





MANY EXECUTIVES PRESENT 





List of Those Present Shows Wide Rep=- 
resentation 

The following list of registrants at the meet- 
ing last week in Detroit of the American Life 
Convention shows an unusually wide represen- 
tation of companies and executives: 

Henry Abels, vice-president, Franklin Life, Spring- 
field, Ill.; Claris Adams, Indianapolis, Ind.; Gordon 
D. Adams, secretary, Wisconsin Life, Madison, Wis.; 


David D. Aitken, American Life, Detroit, Mich.; 
Fred H. Aldrich, counsel, American Life, Detroit, 
Mich.; Walter M. Allen, attorney, Franklin Life, 


Springfield, Ill.; Charles W. Arnold, assistant cashier, 
Kansas City Life, Kansas City, Mo.; H. B. Arnold, 
Midland Mutual Life, Columbus, Ohio; 
O. J. Arnold, president, Northwestern National Life, 
Minneapolis, Minn.; Wood Arnold, vice-president, 
Kansas City Life, Kansas City, Mo.; E. S. Ashbrook, 
vice-president, North American Life, Chicago, IIl.; 
John M. Atkinson, counsel, International Life, St. 
Louis Mo.; A. Geneivene Avril, assistant treasurer, 
Life, Denver, Colo.; Clarence L. Ayres, 
American Life, Detroit, Mich.; W. S. 
Ayres, vice-president, Bankers Life, Des Moines, Ia. 
W. N. Bagley, assistant actuary, the Travelers, Hart- 
ford, Conn.; R. F. Baird, counsel, Lincoln National 
Life, Fort Wayne, Ind.; George Barmore, vice-presi- 
dent, Federal Life, Chicago, Ill.; James V. Barry, 
fourth vice-president, Life, New York. 
N. Y.; Harry Cole Bates, attorney, Metropolitan Life, 
New York, N. Y.; James D. Baty, vice-president, 
Detroit Life, Detroit, Mich.; F. E. Beaty, branch of- 
fice manager, Occidental Life, Los Angeles, Cal.; 
George H. Beaudry, secretary, Capitol Life, Denver, 
Colo.; C. H. Beckett, actuary, State Life, Indian- 
(Concluded on page 30) 


president, 


American 
president, 


Metropolitan 








Ontario Superintendent said: 


Life insurance in Canada is scarcely more 
than half a century old. The Canada Life was 
established in 1847. It was nearly a quarter of 
a century before another Canadian company 
entered the field. No doubt the Confederation 
of the Provinces in 1867 stimulated Canadian 
enterprise because three of the largest Canadian 
companies commenced business in 1870-71, viz.: 
the Mutual Life of Canada, the Sun Life and 
the Confederation Life. One of the first leg- 
islative Acts of the Parliament of Canada was 
to require foreign companies to deposit securi- 
ties in Canada for the benefit of Canadian pol- 
icy-holders. Several of the American com- 
panies, among them the Mutual of New York 
and the Connecticut Mutual, withdrew from 
Canada with the coming into force of this leg- 
islation. In any event, it is significant that in 
1869, the first year for which official figures are 
obtainable, the amount of life insurance in 
force in Canada totaled only $2-.680,082. 

Canada companies are also well known in 
foreign fields. Thirteen Canadian companies 
had life insurance in force outside of Canada 
cat the end of 1925 totaling $1,040,777,347. 
Seven Canadian companies, the Canada, the 
Crown, the Great West. the Manufacturers, 
the North America, the Sun and the Imperial 
are licensed in one or more States of the 
United States. 
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MAKES LAST REPORT 


Thomas W. Blackburn’s Final An- 
swer to the American Life 
Convention 








PREDICTED PRESENT ORGANIZATION 





Secretary at First Meeting Envisioned 
Scope, Influence and Magnitude 
Now Attained 
[By a Staff Correspondent] 

Detroit, Micu., September 1.—In_ tones 
vibrant with emotion Thomas W. Blackburn 
arose this morning to render his final account- 
ing to the American Life Convention after 
twenty consecutive years of service as its secre- 
tary and general counsel. After briefly refer- 
ring to the financial statement, which shows the 
convention’s treasury to be in a healthy condi- 
tion with a balance of over $32,000, as of 
August 20, 1926, and to the present membership, 
which is 137 companies, Mr. Blackburn swung 





Tuomas W. BLACKBURN 


into an account of the inception and building 
up of the present organization and his work 


therein. He said: 

Sitting in my office the other day looking at the 
photographs of nineteen of the twenty presidents with 
whom I have served as they hang upon the wall, I 
was impressed with the thought that the American Life 
Convention has been fortunate indeed in its choice 
of executives. Three have passed over the river which 
divides life from death—Charles E. Dark of Indian- 
apolis, Bascon H. Robison of Nebraska and Henry W. 
Johnson of Illinois. These three were taken away 
from their companies and their associates in the great 
business after each had started a company and lived 
to see it successful. They left three monuments to 
mark the places they filled in life insurance. They 
are the American Central Life Insurance Company of 
Indianapolis now with more than $200,000,000; the 
Bankers Reserve Life Company of Omaha with more 
than $100,000,000; the Central Life Insuranee Com- 


(Concluded on page 30) 
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Every 
Interview 
Counts 


Under the Missouri State Life Plan 


LL INTERVIEWS are profitable when 

you can appeal to every personal need of 
your prospect—Life, surplus and substandard; 
Accident, Health and Income Accident: 
Group Life and Group Sickness. 


A Policy to Meet Every 
Life Insurance Need The Missouri State Life multiple plan of life 


insurance selling offers you three chances of 
success instead of one—enables you to multi- 
ply the results of your daily work and thereby 


multiply your income. 


Prompt action, fair treatment and liberal 


A New High Record underwriting rules are our policy. 


July 31, 1926 
Insurance in force 


$616,819,393.00 A great company daily growing greater! 


Missour1 State Life 
Insurance Company 


M. E. Singleton, President Home Office, Saint Louis 


LIFE ACCIDENT HEALTH GROUP 
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Herbert M. Woollen President 
(Concluded from page 3) 

of Detroit ; €.B: Robins, president of the Cedar 
Rapids Life Insurance Company, of Cedar Rap- 
ids, Iowa, and Charles W. Gold, treasurer of 
the Jefferson Standard Life Insurance Com- 
pany, of Greensboro, N. C., were elected. Fol- 
lowing the ballot, John J. Cadigan, president of 
the New World Life Insurance Company, of 
Spokane, Washington, the unsuccessful candi- 
date, moved to make the election unanimous 
and the motion was carried. 

Announcement was made during the session 
that a large fund, approaching $3,000, had been 
raised for the purpose of making a suitable 
presentation to Secretary Thomas W. Black- 
burn, who made his final official appearance 
before the convention this year after twenty 
years of continuous service as its secretary and 
counsel. 

Following the appointment of a long list of 
state vice-presidents, the twenty-first annual 
meeting of the convention was brought to a 
close. 

THURSDAY’s SESSIONS 

The program for Thursday, which was the 
second day of the convention, carried four ad- 
dresses, all on important topics. These were in- 
terspersed with greetings from various friendly 
organizations. Ethelbert Ide. Low, presi- 
dent of the Home Life Insurance Company, of 
New York, and spokesman for a delegation 
representing the Association of Life Insurance 
Presidents, spoke briefly. ©The remaining mem- 
bers of the delegation were President David F. 
Dickinson, of the Security Mutual Life Insur- 
ance Company, of Binghamton, N. Y., and Vice- 
President Chandler Bullock, of the State Mu- 
tual Life Insurance Company, of Worcester, 
Mass. George T. Wright, manager, and 
Charles G. Taylor, Jr., assistant manager of the 
Association of Life Insurance Presidents, were 
also present and made brief speeches. 

Other introducticns included Harold R. Gor- 
don, executive secretary of the Health and Ac- 
cident Underwriters Conference; James L. 
Madden, manager of the Insurance Depart- 
ment of the Chamber of Commerce of the 
United States, and John Marshall Holcombe, 
manager of the Life Insurance Sales Research 
Bureau. Milton L. Woodward, president of 
the Detroit Association of Life Underwriters, 
to whom had been delegated the duty of pre- 
senting greetings from the National Associa- 
tion of Life Underwriters, was ill and unable 
to appear. 

The first speaker of the day was Frank P. 
Manly, president of the Indianapolis Life In- 
surance Company, Indianapolis, Indiana, who 
spoke to the subject “Safety Paramount.” Mr. 
Manly’s paper will be reviewed in an early issue 
of Tut Specrator. He took up many of the 
innovations in life insurance which have not 
yet passed the trial stage and are considered 
dangerous by many company officials. 

R. Leighton Foster, superintendent of insur- 
ance of Ontario, Canada, brought to the atten- 
tion of his audience the struggle which has been 
going on in Canada for many years between 
the federal and provincial supervisory authori- 





Guardian Life Leaders’ Club Convenes 
Monday at Atlantic City 

he eighth convention of the Leaders’ Club 
of the Guardian Life Insurance Company of 
New York will be held Monday at the Ritz 
Carlton hotel, Atlantic City. An attendance 
of at least 350 is expected and meetings will 
be held from Monday until Wednesday, thus 
dovetailing with the Life Underwriters’ Con- 
vention, which commences the last half of the 


week. The program will confine itself to the 
discussion of constructive selling methods. 
There will be addresses by Dr. S. S. 


Huebner of the University of Pennsylvania, 
Dr. C. J. Rockwell of the Rockwell School of 
Life Insurance, Dr. 
Fisk, medical director of the Life Extension 
Institute. 


and by Eugene Lyman 


Etna Life’s Agency Conference at Hot 
Springs 

The A&tna Life Insurance Company, Hart- 
ford, opened its general agents’ conference last 
Tuesday at Hot Springs, Va., and will continue 
through this week. “Agency Building” is the 
keynote of the conference. President Morgan 
B. Brainard called the conference to order and 
W. R. Harper, general agent at Philadelphia, 
responded. Vice-President Kendrick A. Luther 
outlined the purposes of the conference, setting 
forth what the company has planned to accom- 
plish during the coming year. Further details 
of this important meeting will be published in 
THE SPECTATOR ot next week. 








ties. The situation there is becoming increas- 
ingly intense, but is little understood in the 
United States. Superintendent Foster’s pre- 
pared address also contained a review of the in- 
surance legislative situation in Canada, al- 
though the limitations of time made it im- 
possible for him to conclude that part of his 
address in his actual talk. A review of his 
paper will be found elsewhere in this issue of 
THE SPECTATOR. 


1927 CONVENTION GOEs TO DALLAS 

The Thursday afternoon session was featured 
by the selection of Dallas, Texas, as the meet- 
ing place for 1927. It is probable that the 
meeting will be held during the last week in 
October, according to the suggestion made by 
Harry L. Seay, president of the Southland Life 
Insurance Company, of Dallas, through whom 
the invitation was made. There were 
minor changes in the by-laws of the convention 
adopted during the afternoon. 

The speakers of this session were F. M. 
Sanders, secretary of the Bankers Life Insur- 
ance Company, of Lincoln, Nebraska, and W. 
T. Grant, president of the Business Mens As- 
surance Company of Kansas City, Missouri. 
Mr. Grant’s address on “The Life Insurance 
Salesmen of the Future” is reviewed elsewhere 
in this issue. 

Mr. Sanders spoke to the subject “Funda- 
mentals in Home Office and the Field.” Mr. 
Sanders decried the present drift, little by little, 
from the principles on which the life insurance 
He pointed out that a great re- 


9 


some 


was founded. 


PHILADELPHIA LIFE MEETING 
Home Office Convention to Be Held on 
September 13 and 14 
The Philadelphia Life Insurance Company, 
Philadelphia, will hold its Home Office Con- 
vention in that city on September 13 and 14. 
Clifton Maloney, president of the company, 
will open the sessions and conduct the busi- 
ness on the first day of the meeting. The morn- 
ing will be given over to educational talks 
and will be followed by a sight-seeing trip to 
Valley Forge, a luncheon at the Washington 
Inn, a dinner at the Spread Eagle Inn, in Wayne, 
Penna., and a theatre party at the Garrick The- 

atre in the evening. 

A. M. Hopkins, Manager of Agencies, will 
conduct the business session on the morning 
of the second day. Before luncheon, a sight- 
seeing trip through Philadelphia and its envi- 
rons will entertain the delegates, and the after- 
noon wil be spent at the Sesquicentennial Ex- 
position, 

The convention will celebrate the conclusion 
of the Production Contest begun by the Com- 
pany on March 1 and ended September 1. 


Insurance Company Prefers Charges 
Against Commissioner Barfod 

A suit mm equity has been begun in the Com- 
mon Pleas Court of Philadelphia charging 
that Einar Barfod, recently appointed Penn- 
sylvania State Insurance Commissioner, threat- 
ened, because of personal differences, to force 
out of business The Charter Mutual Benefit 
Association of Philadelphia. The complaint 
states that Mr. Barfod was indebted to the 
president of the Association and had unsuccess- 
fully tried to induce him to make further 
loans. Mr. Barfod, who will be represented by 
the Attorney General’s office, said he would 
wait until the hearing to enter categorical 
denials to the allegations. 

The Charter Mutual Benefit Association has 
offices at 20 and Spring Garden streets, and 
its president, Joseph A. Conroy, in a sworn 
affidavit, says that Mr. Barfod began harassing 
the Association from the moment he became 
Insurance Commissioner. 

The Mutual Benefit Association was char- 
tered in 1870, has been in active business ever 
since and, according to Mr. Conroy, has a sur- 
plus of $75,000 and no unpaid claims. 


Provident Mutual’s General Agents’ Con- 
vention at Chicago 

The Provident Mutual Life Insurance Com- 
pany of Philadelphia are holding their General 
Agents’ Convention on Friday and Saturday 
of this week at the Edgewater Beach hotel of 
George W. Rvan, president of the 
General Agents’ Association, will preside at 
the meeting and some of those who will speak 
before the convention are Leonard Ellsworth, 
general agent at Chicago, and Franklin C. 
Morss, manager of agencies. 


Chicago. 








sposibility rests on the executive officers of 
life insurance companies, “a responsibility to 
the policyholders which is too often lost sight 
of in the mad race for new applications.” 
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The Second 


Anniversary 





In our new Home Office 
Building recalls these dedi- 
catorial words :— 
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N this structure all personalities are lost and the coopera- 
tion of the group made plain. It stands asa monument to 





Geil 
<> 
the combined efforts of many. Therefore, in the name of those who 
have made this building possible, we do here and now dedicate it as 


the Home Office of the Kansas City Life Insurance Company and 
may the spirit of Him who guides the destinies of men and nations 


? 


always be present in the administration of its affairs. 


Since the beginning of time, symbols have portrayed the integrity 
of man and peoples. Today the solid stone building occupied by 
the Company typifies the strength of the organization, the faith 
and confidence of thousands of policyholders, and the sincere 
loyalty of hundreds of agents. 


Kansas City Life Insurance Company 
3520 Broadway, Kansas City, Mo. 


C. N. SEARS, Secretary J. B. REYNOLDS, President 


J. F. BARR, Vice-President 
Superintendent of Agents 
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LIFE SALESMEN 





w. T. Grant Sees Great Future for 
Underwriters 





VAST OPPORTUNITIES OPEN 





Per Capita Life Insurance in Force Has 
Grown to $625 


W. T. Grant, president of the Business 
Men’s Assurance Association, of Kansas City, 
Mo, addressed the American Life Convention 
at Detroit on the subject of “The Life Insur- 
ance Salesman of the Future.” He said: 

In picturing what the life insurance sales- 
man of the future wiil be, our estimate must 
be based upon what he has been and done. So 
go back with me to the beginning of the last 
decade and let us see what he has accomplished 
during this ten-year period. In 10915 the pre- 
mium income of all American legal reserve 
life companies was $885,000,000. Last year 
it had grown to $2,250,000. In 1915 there 
was paid to policyholders $545,000,000; last 
year, $1,350,000,000. The combined assets of 
all companies ten years ago was $5,190,000,- 
000; last year, $11,500,000,000. The combined 
outstanding insurance in 19015 was $18,350,- 
000,000; last year it had grown to $72,000,- 
000,000. But, stupendous as these figures ap- 
pear, the per capita life insurance in force in 
1925 has grown to approximately $625. This 
was an increase from $189 in 1915. Since the 
average annual per capita income in this coun- 
try is but approximately $625, the amount 
of present outstanding insurance even now is 
equivalent to one year’s income only. There 
is a rather commonly accepted theory that the 
minimum protection carried should be suffi- 
cient to replace the insured’s income for a 
minimum of five years. To attain such mini- 
mum, we must increase the present outstand- 
ing insurance of $72,000,000 to $360,000,000,- 
000, or five times the present amount in force. 
Then Mr. Grant went to talk about the 
type of man the insurance salesman of the fu- 
ture will be, the qualifications he should have, 
and laid special emphasis upon personality, as 
it exacts the necessary favorable reaction 
from strangers and also predicted he will be 
a “whole time” insurance man—a man who 
will “professionalize his business”; the future 
salesman will be ambitious; he will possess 
good health and will, in every sense of the 
word, “represent the great institution of life 
insurance.” He will be a constant student of 
the business, of undaunted courage, loyal, will 
be a civic factor in his community, an edu- 
cated man and an optimist, and will practice 
the doctrines of thrift which he preaches. He 
will be a man of broad and far-seeing vision, 
will be an active member of the Life Under- 
writers Association, will give more accurate 
accounting of his time. Due to the tests which 
the future life insurance salesman will have 
fo undergo before being admitted into the 
business the weaklings will be eliminated. Mr. 
Grant feels certain the salesman of the future 
will be assured a brilliant success and “as the 
years go by he will be recognized as a great 
missionary of thrift and prudence and greater 
happiness,” 

Mr. Grant has been a life insurance salesman 
ofa high order himself and keeps in very 
close touch with the field. 


CARL KIRK’S APPOINTMENT 
Quits Zurich General to Go With Acacia 
Mutual Life 
Carl Kirk, advertising manager and success- 
ful publicity man for the Zurich General Ac- 
cident and Liability Insurance Corporation, 
whose head office in this country is at Chicago, 
has resigned from that post to become adver- 
tising manager and field devolpment operative 
for the Acacia Mutual Life of Washington, 

De. 

Mr. Kirk has had a splendid background for 
his new work, being a thoroughly trained ad- 
vertising executive and a man who has done 
much in the way of production in the field and 
in the cementing of contacts with agents and 
brokers. During his period of service with 
the Zurich General he secured much helpful 
publicity for that company’s officials. 

Mr. Kirk, in his connections with the casu- 
alty business, became noted not only as a pub- 
licity man and agency worker, but also as a 
student of compensation rating who took no 
little part in correcting rates in districts where 
the National Council’s promulgated rate ap- 
peared to be difficult of adjustment to the local 
situation. His many friends in the casualty 
business, while sorry to see him leave it, will 
wish him continued progress in the new duties 
he undertook on September 1. 





PYRAMID LIFE CELEBRATES FIRST 
ANNIVERSARY 

Company Moves Offices—Wrote One Five 
Million First Year 

The Pyramid Life Insurance Company, who 
celebrated their first anniversary on August 
eighteenth, have moved from the Home In- 
surance building to their new offices, the fifth 
floor of the new Rector building. 

The Pyramid Life is one of Arkansas’ do- 
mestic life insurance institutions. It was or- 
ganized on August eighteenth, 1925, with Her- 
bert L. Thomas, president; ex-Governor 
Thomas C. McRae, active vice-president, and 
David A. Gates, treasurer. The home offices 
of the company are at Little Rock and its 
sales force consists of twenty-two special rep- 
resentatives, with headquarters at the home 
office. During this first year of its existence 
the Pyramid Life has put in force over five 
million dollars in paid-for insurance. 


Western India Life Makes Good Statement 

In its balance sheet as of December 31, 
1925, the Western India Life Insurance Com- 
pany, Ltd., of Satara, shows assets aggregat- 
ing 1,021,435 rupees. The authorized capital 
is 500,000 rupees, of which 134,000 rupees are 
subscribed and 66,940 rupees paid up. The 
life assurance fund amounts to 787,861 rupees, 
and the company also carries an investment 
reserve fund of 28,200 rupees, a building de- 
preciation fund of 2,447 rupees, a reserve for 
equalization of dividend of 4,875 rupees and 
a reserved fund of 42,475 rupees. The net 
premiums of 1925 were 322,931 rupees, and 
the new business last year was 1,231,465 
rupees. L. M. Apte is chairman, and W. G. 
Chirmule is managing director. 
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CONVENTION OPENS 





Western Life Company Executives 
Gather in Detroit 





BIGGEST MEETING EVER 





Officers Reports Presented—Claris Adams 
Presented Officially 
[By a Starr CorrESPONDENT] 

Detroit, Micu., September 1.—The twenty- 
first annual session of the American Life 
Convention came into being this morning with 
H. B. Arnold, president of the convention and 
president and general counsel of the Midland 
Mutual Life Insurance Company of Columbus, 
Ohio, in the chair. Mr. Arnold faced an 
audience of nearly two hundred members and 
guests, representing over one hundred individ- 
ual life insurance companies, thus becoming at 
once the largest and best meeting ever en- 
joyed by the convention. 

Addresses of welcome and the reports of 
the president and secretary occupied most of 
the morning session. Extracts from the latter 
are to be found elsewhere in this issue of 
Tue Spectator. The opening welcome was 
by Harvey Campbell, vice-president of the De- 
troit Board of Trade. Mr. Campbell dis- 
played a brilliant wit in outlining sketchily, 
but yet graphically, the growth and develop- 
ment of Detroit and presenting to the mem- 
bers an official and hearty welcome from the 
city of Detroit. 

N. P. Hull, president of the Grange Life 
Insurance Company of Lansing, Michigan, 
president of the Michigan Life Officers As- 
sociation, and baby member of the conven- 
tion, was second on the program with an ad- 
dress marked by a simplicity and _ sincerity 
which at once placed him as a splendid ex- 
ample of Michigan citizenry. His pride in his 
home State and its agricultural and manu- 
facturing interests was revealed in a brief 
but pleasing address in which he set forth 
the almost complete independence of the State. 

J. J. Mooney, president of the Michigan 
Mutual Life Insurance Company of Detroit, 
was unable to be present, and his welcome as 
a representative of the Detroit Life com- 
panies was read by A. F. Moore, secretary 
of the company. Mr. Mooney paid compli- 
ment to the work of the convention, and 
especially to the faithfulness of its secretary, 
Thomas W. Blackburn, adding thereto a hearty 
welcome to the city. 

During the reading of the annual address 
of the president, Herbert M. Woolen, presi- 
dent of the American Central Life Insurance 
Company, and member of the executive com- 
mittee of the convention, was called to the 
chair to preside. Following Mr. Arnold’s 
talk, Secretary Blackburn arose to present his 
final ‘report as an official of the convention, 
after an association with it of over twenty 
years. Mr. Blackburn reviewed considerable 
of the early history of the convention, inter- 
spersing many anecdotes which are not a part 
of the records arid adding much to the too 
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TEXAS 


ENTERED BY 


Rockford Life 
Insurance Company 


Home Office - - Rockford, Illinois 


ANYBODY WANT 
AN AGENCY? 


Apply Francis L. Brown, Vice Pres.-Secretary 


EVEN AN EFFICIENT WORKMAN NEEDS ADEQUATE TOOLs 


——, 





Mutual Life of Illinois 


Springfield, Illinois 


Agents are splendidly equipped with such tools as 


Non-Medical 
Salary Savings 


Payor Insurance 

Annual Dividend and 

Monthly Premium Non-Participating Forms 

Juvenile Policies Sub-Standard Insurance 
Female Insurance without restrictions 


Annual Dividends payable on Non-Participating 
forms after 20 years. 


Something new and totally different in our 5 Point 
G. P. S. Policy—A sure fire business getter. 


Complete line of HEALTH AND ACCIDENT 
policies. 


Courses in Salesmanship. 


Excellent General Agency territory open in Illinois, 
Indiana, Iowa and Missouri: 


Write in strict confidence to H. B. HILL, 
President. 


























FIVE YEARS YOUNG 


Kansas’ Strongest 
Life Insurance Company 


Capital........ $275,000 


Surplus........ $460,000 





SALESMEN WANTED 
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“aes  souri, Kansas, Arkansas, 


Our New Home Office Oklahoma and Texas. 
“Built Without Using a 
Dollar of Policyholders’ 


Money.” 


National Reserve Life Ins. Co. 


GEO. GODFREY MOORE, President 
Topeka, Kansas 











Valuable Information Free 


Upon request The Spectator Com- 
pany will send free of charge to any 
life company or agent in the United 
States or Canada a copy of The Busi- 
ness Builders Service. This document 
will prove a big money maker for the 
agent who will adopt and follow out 
the plan outlined therein. J 


Fill out the coupon below and / 
mail today. # 
4 oHE 


i SPEOTATOB 
135 William st, 
7 New Yerk 


i Gentlemer: 


Please send me, free 
of charge, copy of The 


THE SPECTATOR 
COMPANY 7 


135 William Street 7 Business Builder Service 
NEW YORK J Name .....scececscceeers 
GJ Address ......cccecccsscveeees 


Insurance Exchange 


CHICAGO 7 Name of Company represented. 
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Life Insurance 








peers 


scanty oficial history of its early days. 

“0. J. Arnold, president of the Northwestern 
National Life Insurance Company, was called 
tp the oflor to read the report of the special 
committee on disability benefits which was pre- 
pared by Dr. Henry Wireman ‘Cook, vice-presi- 
dent of the Northwestern National as chair- 
nan, and his associates. 


James W. Stevens II A SPEAKER 
A youthful but none the less forceful figure, 
that of James W. Stevens II, agency vice- 
president of the Illinois Life Insurance Com- 
pally, Chicago, was the first to appear on the 
platform in the afternoon. Mr. 
whose father is president of the Illinois Life 
and whose grandfather is chairman of its 
tard of directors, discussed the relationship 
of the Junior Association of the Convention 


Stevens, 


fo the main body. 

This organization is receiving increased sup- 
port from the membership at large and bids 
fair at some not far distant date to become as 
important an adjunct to the convention as are 
the Legal and Medical Sections. As Mr. 
Stevens aptly put it, the junior executives are 
not ina position to discuss some of the prob- 
lems in which they are vitally interested on 
the floor of the main convention and are in 
need of an associate organization wherein they 
may do so. 

The afternoon program included two other 
addresses, those of John A. Reynolds, assist- 
ant vice-president of the Union Trust Com- 
pany of Detroit, and Frank W. McAllister, 








Know the facts 


Your judgment can be 
only as good as your 
information. 


Do you know — 


Mutual Trust is one of the few 
purely mutual ‘fold line’’ com- 
panies in the United States operat- 
ing on the “full level premium 
reserve basis’’. 


Juvenile Endowments are written 
as low as date of birth? (Regular 
policies to children over ten). 


A Preferred Risk Ordinary Life 
policy is written on an usually 
low premium for business and pro- 
fessional men? 


An “old age” Income Endowment 
policy providing a life income of 
$10.00 a month per each $1,000 of 
insurance, is issued. Income com- 
mences at age 65. 


Correspondence Invited 


MUTUAL TRUST 
LIFE INSURANCE COMPANY 


CARL A. PETERSON, Vice-Pres. 
A. E. WILDER, Dir. of Agencies 


The Chicago Temple — Chicago 
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general counsel of the Kansas City Life In- 
surance Company of Kansas City, Mo. Both 
fliscussed Policy Settlement Agreements. Mr. 
Reynolds is a familiar figure upon life in- 
surance platforms and is well known as a pro- 
ponent of the life insurance trust. It was 
from this angle of the question that his talk 
was made. Mr. McAllister talked 
more general viewpoint. 

The program was interrupted for a time 
following the address of Mr. Stevens, while 
President Arnold introduced Judge Harry A. 
Conu, Commissioner of Insurance of Ohio. 
Judge Conn discussed the question of depart- 
mental efficiency and pointed out the limited 
facilities with which most departments are en- 
dowed and the impossibility of achieving real 
efficiency under such conditions. 

Commissioner Conn also discussed the ques- 
tion of taxation of insurance compantes, de- 


from a 


cried and present systems and pled for more 
action and less talk in regard to the matter. 


Crarts ADAMS A SPEAKER 

A second digression allowed the introduc- 
tion of Claris Aadms, who will shortly be- 
come secretary of the Convention. In a brief 
but carefully worded speech, Mr. Adams con- 
vinced his audience of his sincere belief in the 
purposes and ideals of the American Life 
Convention and his intention of carrying them 
out. He paid graceful tribute to the retiring 
secretary, Mr. Blackburn, saying, in conclu- 
sion, that he would not attempt to bend the 
bow of Ulysses unless it were handed to him 
along with the promise to teach him how to 
use it. 

Mr. Adams’ talk was listened to carefully 
and was well received, and at its conclusion he 
was accorded a hearty round of applause. 

Following the delivery of the two papers 
on policy settlement agreements, some disecus- 
sion of the question was held. C. F. Coffin, 
president of the State Life Insurance Com- 
pany of Indiana, emphasized the lack of 
actual relationship between life insurance and 
trust companies. Mr. Coffin was thoroughly in 
agreement with the thought advanced in Mr. 
McAllister’s paper, i.e., that the word trust 
has no place in a life insurance policy or in 
any settlement agreements which may be 
made. Mr. McAllister pointed out that the 





Middle-west 
Casualty Company 


writing most approved Accident 
and Health forms on A, B, C 
and D risks (commercial plan) 
in eight States, wants Produc- 
tion Manager who has record as 
personal producer and is capable 
of managing agents. Good sal- 
ary and Home Office connection 
to man who can qualify. When 
writing give age, experience, 
present connection and refer- 
ences. 


All correspondence treated in 
strictest confidence. Address 
XYZ, care THE SPECTATOR. 








Seventy-Five Years Ago 


the Massachusetts Mutual Life Insur- 
ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so as 
to win and hold the confidence of policy- 
holders. 


During all these years this institution 
has faithfully maintained the spirit of 
service inaugurated at its birth. To-day 
it ranks with the best companies in the 
country and is known throughout the 
land as 


The Company of Satisfied Policyholders 


Joseph C. Behan, Superintendent of 
Agencies. 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 











life insurance company can in no sense execute 
a real trust. 





unlimited production. 
rights. 





Reading - Lancaster - York, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 
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NEAL BASSETT, President 


JOHN KAY, Vice-President 


ASSETS LIABILITIES 
$21,285,738.13 mm 955,309.55 


$5,800,834.29 
$4,478,489.10 $2,971, 


$5,508,164.57 
HEAD OFFICES: NEWARK, N. J. 


aie 461,203.0 


$4,071,227.38 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 

A. H. HASSINGER, Vice-President 
JANUARY Ist, 1926, STATEMENTS 

FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 


. FIRE AND MARINE "INSURANCE CO., Organized 1853 


$1, $ 
MECHA! ANICS INSURANCE CO. “OF! OSMILADELPHIA, Organized 1854 
000 
NATIONAL-BEN FRANKLIN FiRE INSURANCE CO., Organized 1866 
0 


PHILADELPHIA, PA. 


DEPARTMENT OFFICES 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and Manager. 


General Agents for Southern Territory 
Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston 
LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





WELLS T. BASSETT, Vice-President 


NET SURPLUS 
$6,330,428.58 


SURPLUS POLICYHOLDERS 
$11,330,428.58 


1 mer go “i $2,339,631.27 
$1,507,434.92 


$1,436,937.19 
PITTSBURGH, PA, 


$907,434.92 
$436,937.19 


Pacific Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managera 
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P. O. BOX 884 


SOUTHERN LIFE AND HEALTH INS. Co, 


‘“‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 
BIRMINGHAM, ALA, 











ASSURANCE 
LIMITED 


COMPANY 
OF LONDON 





UNITED STATES BRANCH 
R. P. BARBOUR, General Attorney 
H. N. KELSEY, Deputy Attorney C. W. COOPER, Secretary 
Eastern & Southern Dept., +“ + gage St. N.Y, a" G. MARTIN, Mer-s 
Western Dept., Monadnock B dg., Chicago, Ill., - D. LEWIS, Mgr. 
Pacific Coast Dept., San becom: alg Calif., F. c. H. ROBINS, Mgr. 
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Great American 
Insurance Company 


cr = NewWork = = 


Company Company 





INCORPORATED - 1872 
ae eee t 1926 


$12, 500,000.00 


Scr RVE FOR ALL Sommer LIABILITIES 


21, 732,720.96 


ET SURPLUS 


16. 541, ,280.58 
50.774,00 1.54 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$29,041,280.58 


$175,146,238.21 


HOME OFFICE, ONE LIBERTY ST. 
NEW YORK CITY 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
310 S. Michigan Ave., Chicago, III. 233 Sansome Street, San Francisco 
G. R. STREET, Vice-President CLIFFORD CONLY, Manager 
BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 


NEW YORK—Ww. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHIGAGO— Ww. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldé. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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FIRE INSURANCE 








IMPORTANT BOOK OUT 


The Three Great Volumes of The In- 
surance Year Book Are Published 


AN ENCYCLOPEDIA OF INSURANCE 





Covers Historical and Statistical Data as to 

Companies—Contains Many Valuble 

and Informative Tabulations 

That comprehensive encyclopedia of insur- 
ance information, The Insurance Year Book, 
1926-1927 edition, has just been published by 
The Spectator Company. This is the 54th an- 
nual edition of that standard and most valu- 
able source of insurance facts, which through 
ts successive issues during more than half a 
century has recorded the history and growth of 
the insurance business, and brings the records 
up to January 1, 1926. The Year Book is pub- 
lished in three volumes, one being devoted to 
life insurance, another to fire and marine in- 
surance, and the third to casualty, surety and 
miscellaneous insurance. 

The colossal size of the insurance business 
in 1925 is indicated by the fact that the pre- 
mium receipts of all classes of companies, as 
shown in the three volumes of the Year Book, 
reached the enormous aggregate of $4,550,462,- 
024, while the resources of the insurance com- 
panies of all types amounted on January I, 
last, to $16,474,140,109. The three volumes 
which present the details of the business con- 
tain nearly 4000 pages, and contain a wealth of 
information of service to every insurance man. 


Tue FirE AND MARINE VOLUME 

In the fire and marine volume of The In- 
surance Year Book for 1926 there are pre- 
sented over 1200 pages of useful information 
of such scope and variety that it is likely to be 
referred to daily in the office of any energetic 
and intelligent fire underwriter. Many ques- 
tions arise in the course of business which re- 
quire prompt answers, and which the company 
oficial or manager, or general, special or local 
agent, can readily ascertain in one of the 
numerous divisions of The Insurance Year 
Book. A copy of the latest edition of this 
valuable annual publication should, therefore, 
be kept constantly available in order to save 
time and correspondence. 

A very valuable feature of The Insurance 
Year Book Service is the Monthly Bulletin, 
prepared by the Research Bureau of Insurance 
of THe Specrator, and supplied without extra 
charge to subscribers. The latter are kept in- 
formed as to new companies, examinations, and 
other matters of importance affecting fire and 
marine insurance companies. Subscribers are 


also entitled to special confidential reports upon 
fire and marine insurance companies, when re- 
‘quested, 

An important section in The Insurance Year 
Book is that devoted to historical data. 


This 





traces the history of each company from its 
start and states briefly the important events in 
its career. Among the subjects treated are 
changes in capital, surplus contributions, con- 
flagration losses, underwriting and investment 
profits and losses for five years, opinions as to 
administration and reputation, company and 
board affiliations and other important and in- 
teresting facts. 

A feature in The Insurance Year Book is a 
column giving financial ratings of American 
stock companies, foreign companies’ United 
States branches, and American mutual compa- 
nies. These ratings permit a quick comparison 
of the relative financial strength of the respec- 
tive companies. 


Another valuable feature in the fire insur- 
ance volume is the classification of premiums 
and losses in 1925 of the various companies ac- 
cording to the kinds of insurance written. 
Other features in the latest edition are speci- 
men marine insurance policies for vessels and 
cargoes, the York-Antwerp rules as to marine 
losses and adjustments, and interesting descrip- 
tions of general and particular average. 

A CoMPENDIUM OF FirE INSURANCE Facts 

The Insurance Year Book, fire and marine 
volume, is truly a compendium of the de- 
tailed statements of the fire and marine insti- 
tutions operating in the United States, both 
American and foreign, licensed and unlicensed. 
The latest detailed statements of the compa- 
nies are included in the departments entitled 
“Reports of Fire Insurance Companies,” which 
presents information, more or less exhaustive, 
concerning about 1000 fire and marine organi- 
zations (including unlicensed companies). 

The data concerning each company is segre- 
gated so that practically all desired informa- 
tion relating to a single company may be found 
by one reference. Some of the information 
thus given is mentioned below: Company of- 
ficials; directors; general and special agents, 
with the territory covered; tabulation of the 
principal items of the statements for five years 
(mutual companies, three years); financial 
statements as of December 31, 1925, showing 
the character of assets and liabilities, with the 
amount of each class; classification of risks and 
premiums in force; business since organization; 
descriptions of real estate holdings, with more 
or less detail as to cost, market values, etc., 
descriptions of mortgage loans; details of se- 
curities for collateral loans; description of 
classes of bonds and stocks owned, with mar- 
ket values, etc. 

A valuable section under each company is 
entitled “Historical Data” and not only gives 
information concerning San Francisco and 
other conflagration losses, capital changes and 
surplus contributions, underwriting and invest- 
ment profits and losses, deposits, board mem- 
berships, etc., but presents opinions as to the 


15 


standing and repute of the company and its 
management. 

The importance of the fire and marine insur- 
ance transactions in the United States is indi- 
cated by the grand totals for 1925 here ex- 
hibited, taken from the recapitulation tables 
of the fire and marine volume of The Insur- 
ance Year Book: 


Number of companies (400 stock cos.) 988 
Capital paid up (U. S. cos.)......... $269,282,497 
FIGS. “eaacsauddeacuedadedaundsadsas 2,146,107,280 
SUSEE << ccniddcccdvacancceacbuaces 729,985,580 
DGS SOM +e. ase scacaseuaoaensea 1,094,046,044 
ROtale MOONE asd woesscaucacancdeewad 1,233,207,371 
EAMES BAU cicceweecanccescaeakenss 581,041,267 
Dividends (Am. cos., incl. mut.)...... 87,939,142 
BRUGUBOE <3 ccccccadedacnedncadecsoses 434,281,714 
Total expenditures <icccwicccncccces 1,103,262,123 


OTHER INTERESTING FEATURES 

Also included in this great book are a list of 
3,500 retired companies; a directory of 60,000 
agents’ lists of attorneys and adjusters; under- 
writers’ organizations, rating bureaus, insur- 
ance classes, and notable contlagrations; com- 
panies’ premium receipts in large cities; list of 
surplus line companies and brokers; short rate 
cancellation tables in use in various sections of 
the country; premiums and losses of individ- 
ual companies in New York city for two years; 
statistics of fires in American and foreign 
cities; a list of State insurance officials and 
dates of next sessions of State legislatures; 
list of automatic sprinklers and their manufac- 
turers; table showing premiums and losses in 
1925 for the various classes of business—fire, 

(Concluded on page 17) 


Arkansas Rate Raise 
(Concluded from page 3) 
acreage insurance rate. He said the condition 
is not peculiar to Arkansas, but that rates have 
been raised in many other States to meet a 
similar situation. 

The risks affected are: Brick mercantile 
buildings and contents; frame mercantiie build- 
ings and contents; brick and frame special haz- 
ards and contents; brick public buildings and 
dwellings not located under municipal pro- 
tection. 

The general classes not affected by the in- 
creased rates are: All risks of fire resistive 
constructions and contents, regardless of occu- 
pancy; all risks equipped with standard auto- 
matic sprinkler systems, and contents, regard- 
less of occupancy, except cottonseed oil mills 
and woodworkers; certain special classes of 
risks, including retail lumber yards, mineral oil 
risks, electric light and power plants, fertilizer 
factories and other minor classes of special 
hazards; frame public buildings, dwellings lo- 
cated under municipal protection, except those 
exposed by merecantile or special hazard risks 
and those having defective chimneys or flues; 
tornado risks, all classes, motor vehicle risks, 
all classes, and all other special classes, such 
as sprinkler leakage, riot, insured mail, tourists’ 
baggage, hail etc. 
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NEW YORK SURVEYS 

New Equipment.— Automatic Sprinkler 
Bulletin No. 2368 of the New York Fire In- 
surance Exchange reports the installation of 
eleven new equipments which have been given 
the following gradings of protection: I, 100 
per cent; 2, 95 per cent; 1, 85 per cent; 
per cent; 1, 60 per cent; 2, 45 per cent cent; 2, 
40 per cent; I, none. 

President Edson §S. Lott, of the Insurance 
Institute of America, has proved to be a gen- 
uine president. He is always willing to give 
his time and his talents, which are many, to 
advance the work. One when he 
took office, the corporate membership was 65. 
Today it is 102. This is only one of the things 
that he has accomplished. 

A Broker Would Avoid the Responsibility. 
—There appears to be unanimous 
among the brokers, whether members of an 
association or not, that they do not want to 
assume the responsibility for paying for 
cies which they ordered. There are, of course, 
many angles to this proposition. 
broker has received faith 
$100,000 worth of insurance and he places it, 
but is afterwards informed that $75,000 
is needed. This leaves an excess order of 
$23,000. The insured, of course, wiil take the 
position that he will not pay for 
75,000 because that is all he 
can go to some other broker and have him get 
that amount for him. Again, take another 
case quite common in this territory. A 
broker hopes to make a sale and he 
insurance. In this case he has no direct order 
from the owner, but he thinks he sees an op- 
portunity to increase his business. He may 
make the policy stick. If he does, all well and 
good, but if he does not, it is thrown back as 
not wanted. There is more of this done than 
is generally known and it would seem to be 
an important phase of the matter that musts 
be taken into consideration. The final out- 
come of the question is not so simple as it 
would appear to be, since the chances for argu- 
ments are many. The broker, however, has 
stated his position; namely, that he should not 
be looked to for the money. 
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PHILADELPHIA NOTES 


New Brokerage Concern.—A new insur- 


ance brokerage concern has just been organized 
here, to be known as The Protection En- 
gineering Company, Inc. Its offices will be in 
the Franklin Trust Building. George W. EI- 
liott, Director of the Philadelphia Department 
of Public Safety, is said to be the president, 
although he will be serving only as a financial 
and influential backer, according to rumors. 


FROM SAN FRANCISCO 

The second contingent of Pacific Coast 
employees of the Fire Association of Philadel- 
phia who have been invited to the home office 
has as guests of the company left San Fran- 
cisco, died at his home in Oakland last week 
contingent arrived home. The party leaving 
on Thursday consisted of N. I. Winterburn, 
F. H. Thomas of San Francisco, George F. 
Staniford and E. E. Abby of Los Angeles, E. 
M. Hutchings of Spokane, Harry J. Valentyne 
of Seattle. 

Arthur G. Nason, for many years head of 
the A. G. Nason, general agency in San Fran- 
cisco died at his home in Oakland last week 
at the age of seventy. Mr. Nason had been in 
the business in California since 1887, first 
starting in San Diego as a local agent. About 
1905 he came to San Francisco and established 
the Metropolitan General Agency of the Con- 
tinental which he maintained until the “America 
Four” companies consolidated and established 
their own departments. A Harry W. 
Nason, agency supervisor for the 
America Four companies in San Francisco. 

Chester W. Levinson, prominent San Fran- 
cisco insurance broker, was drowned recently 
when washed from the deck of his yacht dur- 
ing the annual Pacific Coast regatta on San 
Francisco Bay. Mr. Levinson was a member 
of the firm of Levinson & Wulzen. He was 
thirty years of age. 

Several changes are pending in the Insur- 
ance District of San Francisco according to 
rumor, and it is said that H. R. Mann & Com- 
pany which recently announced the resigna- 
tion of Mr. Mann from the assistant manager- 
ship of the New York Underwriters, will 
shortly establish new offices and will broaden 
its activities by taking in two fire companies. 
The report, however, cannot be confirmed at 
this time, although when Mr. Mann announced 


son, 
is now 


a 


his resignation from the New York Under. 
writers, he said that it was his intention to 
contract with more companies for representa. 
tion on the coast. 

E. P. Fogarty, Fire Marshal of the 
Hawaiian Islands, is visiting the Pacific Coast 
offices of the National Board of Fire Under. 
writers. Mr. Fogarty reports that fire hazards 
in the Islands have been materially reduced by 
formation of volunteer fire departments ; in the 
rural communities and strenuous clean- “Up edy- 
cational campaigns; he said that Honoluly had 
also been practically reorganizing from the fire 
standpoint and that a number of stringent org. 
nances had been enacted which he said are 
proving very efficient. 


NEW ORLEANS NEWS:-LETTER 
Rating Bureau Organized With Julian 
Prioleau as President 

New Or EANs, September 3.—On Tuesday, 
August 31, the Louisiana Rating and Fire Pre. 
vention Bureau created by our new insurance 
law was formally organized at a meeting in 
the Roosevelt hotel, called by the Insurance 
Commissioner. The meeting was largely at- 
tended, there being present over 200 represent. 
atives of the companies authorized to do bysi- 
ness in the State. 

A constitution and set of by-laws prepared 
by a committee, consisting of E. A. Chavanne, 
and John X. Wegman, were 
submitted and unanimously adopted. 

The following officers were unantmously 
elected: President, Julian Prioleau; vice- 
president, John X. Wegman; secretary, R. P. 
String; board of directors, Fire Marshal 
Gregory, E. H. Addington, W. P. D. Bush, 
R. H. Colcock, J. DeTreville, L. A. Nelson, 
R. M. Pons, James B. Ross, E. J. Sullivan, 
H. A. Steckler, F. G. Tupper, John M. Van 
Amburgh, and C. J. Wykoff. 

The meeting was addressed by Hon. Jas. J. 
A. Portier, chairman of the Insurance Com- 
mission. Chairman Portier’s address met the 
situation with intelligent directness and candor, 
struck the nail squarely on the head and 
aroused much enthusiastic interest which ex- 
pressed itself in frequent bursts of applause. 

The Commissioner approved the organiza- 
tion of the Louisiana Rating and Fire Pre- 


James B. Ross 
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FIRE REINSURANCE 


INTER-OCEAN REINSURANCE COMPANY 


Condition January 1,1926 


Unearned premiums 
Other liabilities 
Capital 

Net surplus 425,661 


ADMITTED ASSETS 





$500,000.00 
.10 
Surplus to policyholders 

















$1, 255,778.47 
369, 346.56 


925,661.10 
$2,550, 786.13 
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yention Bureau and the constitution and by- 
Jaws adopted by that body. 

The Commissioner’s first rate order makes 
effective all rates and schedules of the old 
Fire Prevention Bureau which were in effect 
on July 16. This order strikes with nullity 
the ill-advised action of the executive commit- 
tee of the old bureau which, on August 12, in- 
creased dwelling house rates, the increase 
being 15 per cent on protected and 25 per cent 
on unprotected dwellings. 

Gn all policies issued at the increased rates 
a refund will have to be made of the difference 
between the new rates and those which were 
in effect on July 16. 

The Commission starts out well. We, who 
labored so hard for the enactment of the law, 
feel satisfied that its administration by the 
present Commission will be capable and honest, 
and confirm the claim that the law will prove 
a boon to the people, the agents and the com- 
panies. 

So may it be. 

CHARLES JANVIER. 





MISSOURI RATE CASE 
Companies’ Brief Says Court Decision 
Conflicts With Fourteenth Amend- 
ment 
St. Louis, Mo., September 4.—Definite ac- 
tion toward carrying the Missouri Io per cent 
reduction rate case before the United States 
Supreme Court was taken by counsel for the 
160 stock companies affected by the order on 
August 27, when they submitted to the clerk 
of the Supreme Court an application for a writ 
of certiorari to review the final judgment ren- 
dered, June 23, 1926, by the Missouri Supreme 
Court sustaining the rate reduction order of 

Superintendent Ben C. Hyde. 

The brief asserts that the Missouri Supreme 
Court decision is in error, in that the judg- 
ment conflicts with the fourteenth amendment 
of the United States Constitution and is con- 
fiscatory, depriving the insurance companies of 
their property without due process of law. 

Should the United States Supreme Court ac- 
cept jurisdiction in the Missouri rate case it 
probably will be several months before that 
tribunal will hand down a decision. 





To Re-draft Proposed Fire Prevention 
Ordinance 

RicHMonp, Va., September 4.—During the 
past week, several fire insurance men met with 
the insurance committee of the Richmond 
Chamber of Commerce to discuss a re-draft of 
the proposed fire prevention ordinance. Among 
them were B. C. Lewis, secretary of the Vir- 
ginia Fire & Marine; George W. Warren, of 
the Davenport Insurance Corporation, and T. 
Garnett Tabb, of T. Garnett Tabb & Co., Inc. 
The fire prevention ordinance has been in 
abeyance for two years or more. After it 
Was prepared by the insurance committee of 
the Chamber of Commerce, in co-operation 
with the National Board of Fire Underwriters, 
it was submitted to the city council, but for 
various reasons consideration has been post- 
poned from time to time. 


United States Shipping Board Engages 
Dr. S. S. Huebner 

The United States Shipping Board has en- 
gaged Professor S. S. Huebner, of the Uni- 
versity of Pennsylvania, to handle the marine 
insurance angle in the upbuliding of the Ameri- 
can Merchant Marine, a plan for which has 
already been authorized by Congress. A part 
of Professor Huebner’s work will be to collect 
statistics on the amount and division of ocean 
and inland marine insurance transacted by the 
companies, 

A questionnaire has been sent out by the 
Shipping Board to the American branches of 
admitted foreign companies asking the amount 
of net ocean marine premium income during 
1925 from hull, freight and cargo risks. It also 
seeks information as to the amount of the total 
ocean marine risks of the branch that was re- 
American companies’ branch offices 
of admitted foreign companies and in foreign 
companies, and underwriters not admitted to 
the United States. The same information is 
wanted of reinsured inland marine and trans- 
portation risks. It also asks for the amount 
of marine and iuvland business obtained by rein- 
surance classified 


insured in 


as to sources from which 


such reinsurance was obtained. 


George Ellery Crosby, Jr., of AEtna Fire, 
Weds 
George E. Crosby, Jr., publicity director for 
the AXtna (Fire) Insurance Company or Hart- 
ford, Conn., was married last week in Wash- 
ington, D. C., to Miss Daisy Gordon Stewart, 
the daughter of the late Lieut.-Col. Gordon 
Armstrong Stewart of Des Moines, Iowa. 
The ceremony was performed in St. Paul’s 
Episcopal Church by the Rev. Patrick Murphy 
and was followed by an informal breakfast for 
members of the two families and out-of-town 
guests. Mr. and Mrs. Crosby left shortly 
after the breakfast for a’ wedding trip, and 
after November 1 will be at home at Stony 
Hill, Windsor, Connecticut. 


Blue Goose Meeting in Milwaukee 

The Order of the Blue Goose began their 
Grand Nest meeting yesterday in Milwaukee 
and it will continue until the roth. <A golf 
tournament on Wednesday, business sessions 
Thursday and in the evening a good fellowship 
dinner, and a trip on Friday to Green Lake, 
the birthplace of the order, are the attractive 
features of the meeting. 

While at Green Lake, George Wright, the 
first gosling taken into the order at a similar 
meeting twenty years ago, will again be put 
through the ritual. The geese will accompany 
the ganders to Green Lake. 


James G. Nicoll, Manager of Scottish 
Union and National, Returns 
James Gibson Nicoll, general manager of the 
Scottish Union & National Insurance Com- 
pany, arrived in New York last Saturday from 
Europe on the Carinthia. He was accompanied 
by his wife and daughter. 
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Cook County Question to Come Up at 
Union Meeting 

Cuicaco, Inu., September 4, 1926.—The long- 
delayed settlement of the adjustment question 
in Cook county will probably be accomplished 
at the Fall meeting of the Western Union at 
New Lenox, Mass., September 21 and 22. 
The committees which recently considered the 
case made their recommendations but refused 
to make a definite order, leaving the final de- 
cision or the full assembly of Union members. 
Bureau representatives have taken part in the 
preliminary negotiations and the action of the 
Union will probably be duplicated at the Bu- 
reau’s meeting later this Fall. 

The subject of rate increases and litigation 
in the Union territory will be a major subject 
at the Lenox meeting. The Union will take no 
action on rate questions, but the subscribers to 
the actuarial bureaus meeting at the same time 
will go into these matters. The Missouri, Kan- 
sas and Kentucky rate cases and the Illinois tax 
litigation are the headliners, the latter. to be 
heard before the Supreme Court of the United 
States this Fall, with former Justice and Sec- 
retary of State Charles E. Hughes heading the 
companies’ array of legal talent. 


Important Book Out 

(Concluded from page 15) 
ocean marine, motor vehicle, inland marine, 
tornado, hail, sprinkler leakage, riot; risks 
written and in force; National Board tables 
of risks, premiums, losses, expenses, taxation, 
ratios, etc.; taxes paid by fire insurance com- 
panies in 1925; par, book and market values 
of insurance companies’ stocks, with dividend 
rates for twenty-five years; companies in the 
hands of receivers with the names of the lat- 
ter; insurance in Canada, and tabulations of 
the home-office statements of British and other 
foreign companies for 1925, and lists of com- 
panies in 95 foreign countries. 


FirE DEPARTMENTS AND WATER SUPPLY 

Fire Departments and Water Supply is the 
descriptive title of a division of ‘The Insurance 
Year Book, fire and marine volume, which has 
been found exceedingly useful by the fire un- 
derwriters desiring to ascertain the extent of 
the fire protection maintained in the various 
cities and towns of the United States and Can- 
ada. The 1926 edition presents data as to to 
over 5,300 towns having populations of 750 to 
2,000. (The 1925 edition contains data relat- 
ing to 3,6co cities and towns of 2,000 or more 
population. Such data, brought up to date, will 
also appear in the 1927 edition.) The informa- 
tion presented is of a strictly utilitarian nature 
and well calculated to convey a clear idea of 
the prevailing conditions of the respective mu- 
nicipalities. 

From the foregoing, it is evident that every 
fire insurance man needs to have at hand this 
serviceable collection of innumerable facts re- 
lating to his business. 

The fire and marine volume of The Insur- 
ance Year Book can be obtained at $20 per 
copy; with either one of the other volumes for 
$35: and the three volumes for $50. 
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NOW READY 


THE INSURANCE YEAR BOOK 


SERVICE for 1926—1927 


FIFTY-FOURTH ANNUAL ISSUE 


FOR over half a century The Insurance Year Book has been relied 

upon as an accurate and comprehensive source of information, and 
has been and is justly regarded as the greatest encyclopedia of insurance 
statistics in the world. With the continued annual expansion in all] 
branches of the insurance business, The Insurance Year Book has grown 
from one small volume until it is now published in 





Three Volumes, Comprising Some 4,000 Pages 


devoted respectively to LIFE INSURANCE, FIRE AND MARINE 
INSURANCE and CASUALTY, SURETY and MISCELLANEOUS 
INSURANCE 


In addition to the standard statistical history a prose history of 
each company from organization to date is given, including capital 
changes, surplus contributions, dividends, changes in control, changes 
in plan, kinds of policies written, etc. 


EACH VOLUME IS COMPLETE IN ITSELF 
BRIEF OUTLINE OF CONTENTS 





LIFE VOLUME 


(Subscribers are also entitled 
to Special Confidential Reports) 


Reports of Life Insurance Companies 
—Historical Data. 


Statutory Requirements. 
Statistical History. 


Compendium of Official Life Insur- 
ance Reports. 


Statistics of Foreign Companies. 

Canadian Department. 

Business by States. 

Stipulated Premium, Assessment and 
Fraternal Insurance. 

Directory of Insurance Agents, Law- 
yers and Medical Examiners. 


Life Insurance Volume...... 
(Including Special Confidential Reports) 

Casualty, Surety and Miscellaneous In- 

surance Volume............ 

(Including Bulletins and Special Confidential Reports) 





CASUALTY, SURETY AND MIS- 
CELLANEOUS VOLUME 


(Subscribers are also entitled to Bulletins 
and Special Confidential Reports) 


Reports of Casualty, Surety and 
Miscellaneous Insurance Com- 
panies—Historical Data. 

Statutory Requirements. 

Statistical Tables. 

Classified Premiums, Losses and 
Expenses. 

Business by States. 

Liability and Workmen’s Compensa- 
tion Insurance Laws and Statistics. 

Premiums, Losses, Commissions and 
Expenses by Classes for Five 
Years. 

Directory of Insurance Agents, Law- 
yers and Medical Examiners. 





FIRE AND MARINE VOLUME 


(Subscribers are also entitled to Bulletins 
and Special Confidential Reports) 


Reports of Fire Insurance Companies 
—Historical Data. 

Short Rate Tables. 

Statistics of Fire Insurance Business. 

Classification of Premiums and Losses. 

Retired Companies. 

Underwriters’ Organizations. 

Foreign Insurance Companies. 

Marine Insurance Data. 

Fire Departments and Water Supply. 
(In towns of 750 to 2,000: population) 
Directory of Insurance Agents, Law- 

yers and Adjusters. 


PRICES: 
sipuvielsiaaronvents $20 Fire and Marine Insurance Volume....... ...$20 
(Including Bulletins and Special Confidential Reports) 
Either Two Volumes, ordered together.... .. 35 
ential Reports) All Three Volumes, ordered together...... .. 50 


Sent postpaid to any address in the United States, or any country in the Postal Union (except Great Britain), on receipt 


of price; to other countries, extra cost of postage added. Customs charges added. 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 
CHICAGO 


PUBLISHERS 


135 WILLIAM STREET 
NEW YORK 
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The American agent deservedly may be called 
the builder of the American insurance com- 
panies. The stupendous growth and devefup- 
ment of the insurance business is due in no 
small degree to the untiring effort of the in- 
surance agent. The companies with their mil- 
lions of assets and with their. billions of insur- 
ance in force, stand as a monument to the un- 
tiring efforts and high service of the American 
agent. The American agency. system is a most 
important and intricate part of the insurance 
business in America. The agents have been 
the producers and the builders. 


AGENTS’ VALUABLE SERVICE 

Everyone who knows, appreciates the value 
of the service of the agent to the company as 
well as to his client, the insuring public. He 
is closer, however, to his client than to his 
company, and that is right. For the right- 
thinking and right-acting agent will no more 
countenance wrong by his client against the 
company than he will countenance wrong by 
the company against his client. It is this in- 
termediary relationship between the parties to 
the contract of fire and casualty insurance that 
forms the basis of the claim of the ownership 
of the business by the agent, as against the 
claim of a proprietary ownership on the part 
of the company. 

The policyholder depends upon the agent for 
sional advice. I cannot praise or commend too 


Extracts from an address before the Wisconsin As- 
Sociation of Insurance Agents, at Eau Claire, Wis., 








recently, 


Protection, insurance guardianship and profes- . 


By Ovar H. JoHnson 


Commissioner of Insurance of Wisconsin 


highly the agent who treats and deals with the 
policyholder in the relation of client and ren- 
ders honest services both to his client and to 
his company. It can be truthfully said that 
our agency system to-day is characterized by a 
high standard of morale, intelligence and ser- 
vice. The insurance agent and his association is 
a bright spot in the insurance business. Never 
in the history of the business has there been 
such a general recognition of the importance 
and need of thorough knowledge of the ideal 
of service and the standard of ethics that must 
prevail in the agency field. This condition grew 
up in the agency field and has been constantly 
fostered by the strong men behind the rate book 
who have been big enough to visualize the 
possibilities of the future and the necessity of 
preparedness essential to reap the fruits of suc- 
The day has passed when the failure in 
any other calling can break into the insurance 
agency field as a last resort. The successful 
agent to-day is a successful business man who 
holds the confidence of the people of his com- 
munity and whose personality and character 
merit that confidence. 


cess. 


KNOWLEDGE OF THE BUSINESS 

While the American agency system is old 
and honorable, and has been the largest impor- 
tant factor in building up the insurance business 
in all its branches, it will not survive or live by 
reason of that fact alone. There is but one 
guarantee that the system can meet opposition 
and attacks in the future; there is but one as- 
surance to the agent that his business will go 
on. That guarantee and assurance is a thor- 
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Agency and Department Problems , 


ough knowledge of the business and a high qual- 
ity of service to the customers. Ability to make 
yourself indispensable to your clients and to 
render service to.your companies is the price 
of success. Service when rendered loyally, 
efficiently and promptly is the very best founda- 
tion on which to build a successful career. 
Agency men and agents throughout the field 
who have rendered service of the kind men- 
tioned are the ones who have met with the 
largest degree of success and whose services the 
company considers the most valuable. 

The agent has not only assisted in promot- 
ing, organizing and building the insurance 
companies; he has not only stood on guard and 
at all times been ready to protect the best in- 
terests of the policyholders, but he has also 
given his wholehearted co-operation and assist- 
ance to the department of insurance in solving 
the many perplexing and troublesome prob- 
lems affecting the interests of the business. A 
few of the present-day problems to which the 
agent and the department must give serious 
study and consideration with a view of reach- 
ing a proper and correct solution are long ex- 
tension of credit, the evil of non-taken business, 
and rates on farm risks, the evergrowing ten- 
dency of unauthorized insurance and new forms 
of insurance untried and unauthorized by law. 


Crepit ExTENSION 
The extension of credit for the payment of 
insurance premiums beyond sixty days with- 
out interest is in violation of the law and is an 
evil and bad practice that must be stopped. 
The agent who permits a long time extension 
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of credit is not only working a financial hard- 
ship on the company, but is injecting into the 
business a harmful and wasteful practice. No 
successful business can hope or expect to oper- 
ate economically and efficiently on a long time 
credit system. We must pay our butcher, the 
grocery man, and the merchant in cash for 
what we buy either at the time of the purchase 
or at the end of every thirty days. If it isa 
good business principle for the average business 
man to run his business on a monthly cash basis, 
then the insurance companies surely have a 
right to expect their customers to pay the in- 
surance premium at the expiration of the ex: 
tension period as provided by law. On this 
question of the extension of credit, I very re- 
cently issued a ruling to the fire and casualty 
companies that agents are not permitted to ex- 
tend to the assured credit beyond a period of 
sixty days without interest. This ruling is an 
interpretation of Section 207.01-2(i) of the 
Wisconsin statutes. I believe the law and the 
ruling issued by the Commissioner on the ques- 
tion of extension of credit is wholly in the in- 
terest of the companies ,the agents and the as- 
sured. I shall expect and insist that agents 
comply with this provision of our statutes. 
Agents who ignore this ruling and fail to remit 
their balances to the company within the time 
allowed are subject to the penalty fixed by 
statute. 


Evi. or Not-TAKEN BUusINEss 

Linked up with this evil of long time credit 
extension we also have the problem of not-taken 
policies which results in a large waste and 
cost to the insurance business. Our law cov- 
ering extension of credit and the ruling recently 
made thereon does not furnish a solution to 
the question of not-taken policies. On this 
question there has been much discussion and 
conversation by insurance men and many wise 
platitudes uttered when Insurance Commission- 
ers have gathered. Up to date, however, no 
practical remedy has been offered for the solu- 
tion of this vexed problem. The time has come 
to present a tangible remedy going to the heart 
of the evil and I believe that this problem can 
be solved in Wisconsin by the enactment of 
amendment to the present law at the next 
session of the legislature as follows: 

Every person, to whom any policy of insur- 
ance is issued upon request or issued or billed 
for as a renewal of insurance theretofore car- 
ried and for which the premium is not paid, 
retaining any such policy, renewal notice or 
receipt for a longer period than five days and 
then returning such policy, renewal notice or 
receipt for cancellation as “not taken’ shall 
be liable for the regular short rate premium 
for such insurance from the date of issue or 
renewal and commencement of the liability of 
the company to the date or return for such can- 
cellation and release of the company from lia- 
bility, and every company or agent not comply- 
ing with or by waiver of such earned premium 
violating the provisions of this subdivision shall 
be guilty of discrimination between policyhold- 
ers and subject to the penalty provisions of this 
section. 

The proposed amendment will remove dis- 
crimination between policyholders and treat 





them alike in the matter of premium payments 
and thus result in a reduction in the cost of in- 
surance. It will prove an aid in preventing 
twisting and enable the agent to hold his busi- 
It will prevent loss of commissions to 
agents in that even where the business is can- 
celed, for the time it was carried the short rate 
must be paid on which the agent then is com- 
pensated. It will prevent loss of premiums to 
companies which in the fire, casualty, and other 
lines, amount to millions of dollars and adds 
just that much to the cost of insurance. It will 
prevent waste, lest motion, and loss in over- 
head expense, and will mean greater care in 
the writing and placing of business, and a con- 
sequent reduction in acquisition cost. 


ness. 


New Forms or INSURANCE 

The legitimate business of the right-thinking 
and right-minded agent is being endangered by 
new forms or innovations of insurance that are 
not permitted by law and that do not come 
within the range of orderly supervision. It is 
safe to say that any new innovations presented 
under the guise of insurance over which the 
State has no supervision will injure the inter- 
est of the agent and will result in disappoint- 
ments and losses to the insuring public. New 
innovations that have made their appearance 
and come to the attention of the department 
are: Automobile group policies; accident and 
health policies issued under a master policy 
to guarantee or pay to the finance company the 
instalments in the event of the purchaser’s dis- 
ability—or death; Vendor’s agreement of guar- 
antee and insurance covering all kinds of in- 
stalment purchases; laundry insurance insur- 
ing the value of the dirty linen in the event of 
loss or destruction; rent-a-car; guaranteeing 
your baggage against loss when checking at the 
railroad station; a policy of insurance issued 
under a master policy—by London Lloyds or 
other unauthorized company—promising indem- 
nity against loss by fire if books and papers are 
destroyed by fire while in a particular make 
of steel filing cabinet or safe, and many others. 

If there is a need for these forms of cov- 
erage, they should be authorized by law and 
should be brought within the scope of orderly 
supervision. 

There appears to be a field for “guarantee in- 
surance” and an effort should be made to pro- 
vide for this under a new subsection under 
the classification of the kinds of insurance 
which may be transacted under Section 201.04 
and thus clearly define what insurance or guar- 
antee can be offered under the designation of 
“guarantee insurance.” This may be accom- 
plished by adding a subsection to our present 
law as follows: 

Only a licensed insurance company, also 
authorized to do guarantee insurance, may is- 
sue to a firm, corporation or individual a pol- 
icy designated as a “master policy” under which 
the insured, or a merchant, dealer or repre- 
sentative acting for and authorized by such in- 
sured and licensed as an agent by the Commis- 
sioner of Insurance, may by contract, certifi- 


cate, stamp or endorsement issue to a customer, 
purchaser, debtor or renter, a guarantee of in- 
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demnity, reimbursement, release of payment t 
purchasers of property, goods or commodities. 
of goods left in charge; as to indebtedness : 
rental; or service in relation to any such er 
action, against loss, damage or liability Pe 
any contingency properly the subject of eae 
antee or insurance and for which the insured 
would be liable or assumes liability for any 
such customer, purchaser, debtor or renter and 
for which the insured obligates himself under 
such guarantee. A copy of such policy, con. 
tract, certificate, stamp and endorsement bein 
issued in this State shall be filed with the re 
partment of insurance and be approved by the 
Commissioner of Insurance and every company 
issuing and assuming such contracts of guar. 
antee insurance shall in its annual statement 
separately report the gross premiums, losses 
incurred and reserves carried thereon. The 
provisions of this subsection shall not apply to 
a mere personal guarantee of a manufacturer 
merchant or dealer as to any goods, merchan. 
dise or service for which no premium is charged 
or service fee added and for which no printed 
or written contract, certificate, stamp or 
endorsement is issued. 

In regard to this question I also invite your 
consideration, suggestion and co-operation, for 
this opens up a new and wider field for the 


capable legitimate agent. 


UNAUTHORIZED INSURANCE 

One of the great and constant problems of 
the department of insurance is the prevention 
of the transaction of unauthorized insurance, 

The chief purpose of State supervision of 
insurance is to safeguard the interests of the 
insuring public. For this, there have been 
established financial and qualification require. 
ments of admission and license; authority of 
visitation and examination; rules, regulations 
and the licensing of agents for licensed com- 
panies. 

From time to time statutory regulations have 
been added to prevent the growing tendency to 
violations; heavy penalties are provided for 
companies and individuals placing unauthor- 
ized insurance; the taking of applications, and 
the receiving or collecting premiums for such 
insurance is made a felony; the person or agent 
placing such insurance becomes personally 
liable for the amount of the claim for loss or 
damage in the event of the unauthorized com- 
pany failing to pay, and in the case of an u- 
authorized mutual company the collection of 
assessments or additional premiums cannot be 
enforced. 

Service of process in this State is impossible 
or difficult and our courts are closed to clain- 
ants, except as service may be obtained upon 
officers, adjusters, representatives or agents 
found within the State, and a judgment, with 
no property for levy to be found within this 
State, must be taken to the State of the un- 
authorized company’s domicile for an effort at 
collection with all the expense and difficulties 
such procedure involves. 

Yet with all these precautions and constant 
warnings, the inquiry: “Is this company 
licensed to transact business in Wisconsin?” is, 
as a rule, forgotten, and when claim arises the 
department of insurance is called on for help 
and. assistance, which only in exceptional cases 
becomes possible. 
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AROUND THE WORLD WITH ARCHIBALD AGENT 


Pauline Covers the Insurance Situation in Germany 


In our last article we said we would tell you 
about the insurance conditions in South Amer- 
ica this week; but since arriving here, we have 
found the situation so unusual and interesting 
that we are going to take a little more time 
to cover the ground and give you all the in- 
teresting facts next week. Instead, we are let- 
ting you know this week what is taking place 
in Germany by printing the following letter 
from our former traveling companion, Pauline 
Baker, who had a spat with Arch at the Lido 
because he was no more than civil to an old 
fame of his he accidentally bumped into on 
the beach. Nothing would persuade Pauline to 
travel on the same boat with Violet Vincent 
and it was a revelation to both of us to learn 
that a blonde can be persistently stubborn. They 
usually weaken, you know—and Anita Loose 
should have told you that’s the real reason 
gentlemen prefer blondes! 

My Own Darling Boys: 

Here’s your little Pauline all by herself in 
a perfectly gorgeous hotel—the Adlon in Berlin. 
When you two left, I just simply couldn’t stand 
the sight of the gay people at the Lido: every- 
hody was having such a good time, just as I 
had hoped to, and I was so miserable I felt I 
must get away from there at once, so came on 
here. 

Ever since meeting you two in Manila, there 
has been some sort of insurance jinx cast upon 
me, for who do you suppose was sharing my 
compartment with me on the way up to Ber- 
lin? The homeliest looking thing, I’m sure, 
that ever insured a hazard; but he was a man 
and poor Pauline was feeling for all the world 
like a poor, neglected little widow, so I acci- 
dentally knocked my slipper off, sending it 
scurrying across the compartment. Well, to 
make a long story short, he put it on beautifully 
and we became the best of friends. (Never- 
mind his name—and he doesn’t work here in 
like a neglected little widow, so I acci- 
sentative of one of the American fire insurance 
companies in Germany. When he mentioned 
that old word “insurance’—why, I just felt 
right at home, having listened to both you 
boys rave on the subject in every country we 
visted. 

“How’s the moral hazard in Germany?” I 
immediately asked, just as Arch would have 
done. He looked terriby surprised and sort of 
smiled. “Recently, it has been pretty bad— 
that is, for Germany. There have been a lot 
of fake fires, which were practically unheard 
of not very long ago.” Then he got started on 
insurance and this is what he sail. (Please for- 
give the way I tell it, for what I know about 
the old thing—insurance, I mean, not him—is 
what has been hammered into my ears during 
moments of boredom while listening to you and 
Arch talk.) 


Well, it seems the German life insurance 


By Leonarp Woop, Jr. 


companies are having a perfectly horrid time 
in making payments. Take the case of a 
twenty-year endowment coming due. The first 
payments were made in perfectly good marks 
by the insured, then the insured made his next 
payments in worthless, inflated paper money and 
his final payments in gold, or reichsmarks, and 
when the old thing—the policy—matures, the 
insured expects his endowment sum handed out 
to him in perfectly good reichsmarks. In the 
meantime, consider what the insurance company 
has been through—a lot of its securities have 
become worthless, payments received during the 
money inflation period are almost a loss, etc. 
The insured demands that the company live up 
to its promises in the policy he bought, litiga- 
tion follows. Thousands of similar cases have 
caused companies to go into bankruptcy or to 
liquidate. And those that don’t, have the gov- 
ernment appoint a trustee, and the policyhold- 
get only 15 to 17 per cent of the 
Other companies, in or- 


ers may 
amounts of policies. 
der to meet the situation, form alliances and 
pool their capital. In the meantime, a revalua- 
tion law for policies in marks has been passed; 
but it will be another vear before correct cal- 
culation can be made ready. To-day the reichs- 
mark, or gold currency, is equivalent to 23.8 
in American money. 

My friend says there isn’t much fire insur- 
ance being written because of the general un- 
rest. Most of the fire and marine insurance be- 
ing written by foreign companies is in the 
neighborhood of Hamburg, the big seaport. 
There and at Bremen marine insurance is in a 
flourishing condition. Insurance is sold the 
same as in America through agents, brokers 
and salesmen; however, accounts with brokers 
are given longer credit than in the States. 

Insurance conditions have been rather un- 
settled due to a rate war. By the Munich Agree- 
ment of last summer, all the German com- 
panies agreed upon certain rates, but then the 
English came in, started to underbid and at 
once rate slashing for business became preva- 
lent everywhere. Germany, says my friend, 
was ripe for such a condition. because the sup- 
ply of insurance exceeds the demand. How- 
ever, in the Hamburg and Bremen sections the 
tariff war is less keen, due to the efforts of 
a later rate-making organization, known as the 
Hamburg & Bremen Tariff Board, the mem- 
bers of which are equally divided between Eng- 
lish and Germans. 

The English are strongly entrenched again in 
Germany and as they have been considered 
safer than the native companies, the Germans 
have been glad to place their insurance with 
them. The German companies have lost out 


everywhere in the world market, where they 
were once stronger than the English, but with 
the mark stabilized, the Germans are beginning 
to go back to their own companies. 


In fact, 
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this stabilization of the money market is cre- 
ating a good and growing insurance business 
throughout Germany. 

There are only three American ' insurance 
companies here and they are fire companies—the 
Home, the Great American and the National. 
They have come into Germany only since the 
stabilization of the mark, 

A foreign company entering this country has 
to pay 500,000 gold marks—payments in quar- 
terly instalments if desired—and must be made 
in cash or approved securities. There is a 20 
per cent income tax for corporations and a 30 
per cent surtax over and above the income tax. 
While these taxes are on the yearly profit, they 
must be paid quarterly; however, if at the end 
of the year the final report shows a loss, any 
overpayment on the quarterly business is re- 
funded or credited on the next year’s taxes. 
The foreign companies, though, are all making 
good money and what seems to favor them is 
that with the decrease of the mark, the Ger- 
man companies had to write down their assets, 
which naturally gave the people more con- 
fidence in foreign companies. 

The Germans, however, leau in 1einsurance. 
My friend says that the Germans really scien- 
tifically made reinsurance a business. 

Taking it all in all, again says the friend, in- 
surance business is good in Germany and is 
growing. As the country settles down after all 
the turmoil it has been through and as the re- 
valuation law has time to show its construc- 
tive work, the rate wars, the litigations over 
values and the rather ruthless competition will 
all be ironed out. 

There, boys! Hasn't little Pauline done her- 
self proud? Really, I didn’t know I had learned 
enough about insurance to remember all my 
friend from Hamburg told me. 

I’m going to run right down and mail this 
letter now, so it will reach you before you leave 
South America. I’m leaving for Paris in:a 
few days—a little shopping, you know—but will 
be at the pier in New York (sorry for the way 
I acted at the Lido and crazy to see you both) 
when your steamer docks. Write me care of 
the Ambassador Hotel, New York. 

How did both you poor children make out 
with that vampy creature, Violet Vincent? I’m 
not jealous, you know, but both of you—Arch 
hopelessly so—are so susceptible, and there's 
nothing more dangerous than an unscrupulous 
brunette ! And that Violet isn’t anything but! 
This shouldn’t sound catty, because I don’t 
mean it to be. Furthermore, why should I be 
catty? As I have said before, we have always 
been just two boys and a tomboy. 

I may write Arch a little letter all for him- 
self; but I shan’t mail it until to-morrow, be- 
cause I want to sleep over it. By not sleep- 
ing over a letter is how I happened to get mar- 
ried the first time—but at that, George was 
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He suffered so 


adorably rich. Poor George! 

before he finally died. 
“Well,” said Arch contentedly, when he had 

finished reading the letter, “I always said the 


girl had brains. Quite a letter! As brainy as 
she is pretty! Gosh, if she can write a letter 
like that on insurance, her letter to me about 
how much she loves me should be nothing short 
of a masterpiece! You know, Stupid, a good 
quarrel always preceeds one of those in-his- 
arms fade-outs!” 


The 1926 Year Book of the National Fire 
Protection Association has been issued, the 
book of 159 pages being made up mainly of 
the list of members. The articles of associa- 
tion and names of officers and committeemen 
are also given. 





“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, P resident 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 
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United States Fire Insurance Companies jn 
Canada 


Orrawa, Ontario, September 3.—The com- 
plete business of the United States Fire com- 
panies doing business in Canada for the past 
ten years presents an interesting study of un- 
derwriting problems. The following table 
gives the figures for the fire and miscellaneous 
classes of business written by the fire compa- 
nies. 

The table shows how the business of the 
United States companies was being built up 
steadily from 1916, during the period of the 
war, reaching a peak of favorable balance of 
approaching $6,000,000 in 1920. Then, as if to 
demonstrate convincingly the uncertainty and 
hazards of the business, a loss of $300,000 is 
shown in the trade balance of to21. The busi- 
ness came back to a better level in 1922, but 
the trade profits for this year was about the 
same as seven years before, notwithstanding 
that the premium income had more than 
doubled. Losses had more than doubled from 
1916 to 1925, and expenses of doing business 
had trebled. 

The following table gives the experience of 
United States fire companies in Canada for the 
ten-year period from 1916 to 10925 inclusive: 





. . 1916 1917 1918 
Premiums Received (fire).. $8,189,581 $9,536,196 $10,844,120 
Premiums Received (other). 1,551,295 2,801,763 2,518,135 
Interest and Dividends... . 441,938 442,468 573,172 
UIE E cst ata ee cael saeeriies 573 3,012 

Total Income. ..... $10,182,814 $12,786,002 $13,938,439 
Losses paid (fire)......... $4,279,604 $5,311,589 $6,308,400 
General Expenses......... 2,823,815 3,148,643 3,674,839 
Expenditure (other)....... 1,821,147 1,967,947 1,711,861 





Total Expenditure. .¢ $8,024,566 $10,428,178 $11,695,101 


Trade Profits....... $1,258,248 $2,357,822 sl $2,243,338 

: 1919 1920 ~~ 1921 
Premiums Received (fire).. $12,184,714 $15,566,757 *$15,240,913 
Premiums Received (other). 2,789,163 4,011,276 3,451,470 








Interest and Dividends... . 661,301 884,502 1,091,469 
Tn Ee ea il 145 201 33,191 
Total Income...... $15,635,324 $20,752,737 $19,827,044 
Losses Paid (fire)......... $5,104,353 $7,179,211 $9,513,171 
General Expenses......... *} 4,149,380 4,624,475 5,918,859 
Expenditure (other)....... 2,328,857 3,212,956 4,704,705 
Total Expenditure... $11,582,591 $15,017,643 $20,136,735 
Trade Profit....... $4,052,733 $5,735,094 $309,690 
1922 1923 1924 
Premiums Written (fire)... $16,560,123 $19,994,042 $18,279,911 
Premiums Written (other).. 3,521,384 4,280,049 3,399,094 
Interest and Dividends... . 998,766 1,153,644 1,229,228 
Oe RS AS A Ria 9,310 878 294,140 





Total Income...... $21,089,584 $24,468,611 $23,220,378 


Organized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 65 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


Losses Incurred (fire)..... 
General Expenses......... 
Expenditure (other)....... 


$11,213,371 $11,850,510 
5,867,642 6,994,367 art 
2,519,759 4,805,148 2'gg2"795 


* SA Tic Ge ce eee 
Total Expenditure.. $19,590,773 $23,650,025 $20,530,101 





Trade Profit....... $1,498,811 $778,586 $2,600.97 
Premiuma Written: (GG). 65. <.6:s i666 sss sc cnscesens $1806 
Premiums Written (other)..................eeeeees 3.913571 
ETUNOSG SIM PUVIIONGS 3 5 6 5.0.0/0556 cee cradvenecaseer 1,217,009 
PRIME gas locreg tcc oars ee Sees slid ois Mooi ese "on 

SLO GMSCENIEORID e223 rera's «icis sieis av esleiencsen nage ry 
Loppon Inerrredl (G06) 5 .«.. ics oscscoscccceessctecveccs $10,962,209 
MPOPAN ME SDONOOR vere acs 500605 dus dees Sowersecdoee: 7091.51 
PeHeNGUUTE: (OEHER) .< 5c 5.055s.0c0s sos cevnccensaccns 21999 699 

¥ ——— 

WGGAN TSIEN GUAIEO. 305.5 n:e/s47sressls elses orsieis es niasslee $21,604,201 

ARATE PROUD ops chibi amet ee oe Ca $2,426,291 


*For 1921 and subsequent years Premiums are on written basis. 
Previous years were on cash basis. 
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Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 











Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 
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LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 
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MAN IN HIS HOME TOWN. THINK IT OVER! 
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The Man Who “Put It Over” in a Town of 
3,000 Population 


In the town of Port Jefferson, Long Island, 
New York, L. C. Clarke, president of L. C. 
Clarke, Inc., started in the insurance business. 
Port Jefferson has a population which only 
slightly exceeds 3500 souls, but Agent Clarke 
made its citizens pay him returns which drove 
what Jeffry Farnol calls “The Parking Spectre 
of Care” far out of his vision. How did he 
do it? Simply by making the most of the op- 
portunities insurance opened to him and by 
having a real mental grasp of what service to 
his fellowman could mean. Mr. Clarke takes 
his income from the citizens of Port Jefferson, 
but in return he gives them a little more than 
their money’s worth of kindness, watchfulness 
over their interests and business reciprocity. 

Mr. Clarke’s achievements in insurance 
should be an inspiration to discouraged agents 
and a target to shoot at for big producers. His 
premium income now totals somewhere near 
$70,000 a year; he has become a bank official; 
and he is the owner and director of a pros- 
perous real estate office. All this came to the 
man who at one time had worked on the Mo- 
hawk Division of the New York Central Rail- 
road for wages that did not exceed $60 per 
month. 

Leaving the employ of the railroad he went 
‘nto the hotel business and then into real estate. 
When the firm with which he was connected 
failed he had nothing at hand. The great 
possibilities of rewards for the man who would 
serve through insurance attracted him and he 


rented a small office in Port Jefferson for $10 
per month and began in earnest to develop the 
opportunities within his reach. When he started 
to sell insurance in the town that has since 
been his home, Mr. Clarke found fourteen 
other insurance agents in the same field. The 
measure of his courage and enterprise is the 
fact that such odds, considering the population 
available, did not deter him from his purpose. 
Mr. Clarke admits that for the first year he 
was in the business, and he specialized on fire 
and casualty lines, he did not make enough to 
repay the effort he put forth. Despite this 
twelve-month handicap, the premium volume of 
his office went to $60,000 in five years and then 
over that mark. 

In a conversation with a representative of 
Tue Spectator, Mr. Clarke measured up to 
the success that has come to him. He is mod- 
est, unassuming, genial and willing to talk and 
explain how he made insurance spell dollars 
Smile and service are the keynotes 
of his career. Back in the days when he was 
a railroad man, his willingness to help pas- 
sengers and to aid his comrades won him many 
assignments on special train crews. He was 
on the Roosevelt and McKinley train in 1900 
and, in addition, has served on special trains 
carrying such well-known men as Cornelius 
Vanderbilt, William K. Vanderbilt, H. Walter 
Webb and Chauncey Depew. The service quali- 
ties that singled him out for special train work 
came to his assistance in the insurance business. 


for him. 























This Is the House That Was Built and This Is the Car That Was Bought by the 
ommissions of a Successful Fire, Casualty and Surety Agent, Who Made the Most 
of His Opportunities 
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Getting into the insurance production field, 
Mr. Clarke did not try to take away policy- 
holders from other insurance agents. He 
showed a brand of service that brought men 
to him as to an expert. If a client did not 
understand the 80 per cent coinsurance clause, 
Mr. Clarke explained it to him and impressed 
on him the necessity for insuring up to 80 per 
cent. Developing the professional idea, Mr. 
Clarke pointed out to prospects the value of 
having one man handle all their insurance, by 
telling them that if their insurance was given 
to half a dozen different agents, no one of those 
agents would profit sufficiently to make it 
worth his while to really serve. This argu- 
ment did much to win him a chance, and once 
he got that Mr. Clarke saw to it that all his 
subsequent actions were such that the prospect 
became the long-standing policyholder and 
never departed from his aegis. 

There is nothing of the swivel-chair sales- 
man about “Clarke of Port Jefferson.” He is 
a go-getter Because a prospect turns him down 
once, he does not leave that individual to his 
own devices. He simply keeps on the job, calls 
again and again, and sooner or later gets the 
application. Personally, Mr. Clarke is sold on 
insurance. As he talks one can see that he be- 
lieves it “the greatest thing that ever came 
down the pike.” That confidence in the prod- 
uct he sells plus his own confidence in his 
ability to sell it have won him a good income, 
a splendid home and the respect of his fellow 
citizens. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 








Statement as of 
December 31, 1925 


(Condensed from Statement of 
U.S. Treas. Dept.) 
Admitted Assets. ..... $7,297,020 
Caml ...6cu8. Le 
Se ee 720,161 
Thirteen Years of SteadyGrowth 
Prompt and Dependable Service 

to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 
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CASUALTY REINSURANCE 


Automatic treaties covering excess limits for Casualty Companies, 
and the casualty features issued by Life Companies. 


A member of our Underwriting staff is always available for nego- 


tiations and conferences. 


EMPLOYERS INDEMNITY CORPORATION 


E. G. TRIMBLE, President 
KANSAS CITY 


NEW YORK 


-CHICAGO 














Your Prospect’s Future 


Is the Same As Your Own 


When you line him up for the policy he wants, and 
the policy he needs, you have made a staunch friend, 
and contented customers mean repeat orders in insur- 
ance as well as other lines of business. Sell this 
contract: 


Any natural death. 2. ....6.6cs ce cscccces $5,000 
Any accidental death................... 10,000 
Certain accidental deaths............... 15,000 
Accident Benefits $50 per WEEK 
(Non-cancellable) 
Also Disability Income, Waiver of Premiums, 
etc. 


All In ONE Policy 


You can see how worthy such a contract is in the hands of a 
progressive agent and we invite you to give serious considera- 
tion to the United Life ‘“‘Policy You Can Sell.” 

There may be an opportunity in your town. Our Vice Presi- 
dent, Eugene E. Reed, will tell you all about it. 

Write him direct. . . . . and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord New Hampshire 
Inquire! 














Writing Casualty Insurance 
Fidelity and Surety Bonds 


Home Office: DAVENPORT, IOWA 
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PROTEST MADE 


American Automobile Association 
Resents Mutual’s Plan 


STATEMENT TO MICHIGAN COM- 
MISSIONER 


Auto Owners Insurance Company Offers 
“Club Service” for Policyholders 

Lanstnc, Micn., September 4.—Claims of 
the Auto Owners Insurance Company of Lan- 
sing, a State-wide mutual company which did 
more than $1,000,000 in auto business last year, 
to the effect that it provides for its policy- 
holders all of the usual services given by auto- 
mobile clubs has brought a formal protest to 
Commissioner Leonhard T. Hands from A. P. 
Federline, manager of the research department 
of the American Automobile Association. 

The Auto Owners Company recently an- 
nounced the addition of certain special services 
for policvholders such as free towing, road in- 
formation, and accessory discounts. It pro- 
vided with each policy a card giving the holder 
privilege of enjoying these “club” services. 
Statements on this card form the basis of Mr. 
Federline’s protest to Commissioner Hands. 

The objectionable claims, quoted by the A. 
A. A. official, include: 

This service card is effective while your auto- 
mobile is covered -by insurance in the Auto 
Owners Insurance Company. It entitles the 
member to a 19026 road map of Michigan and 
of the United States free and to the usual A. 
A. A. emergency road trouble service regularly 
costing $10 from local auto clubs. In addition 
it entitles members to special discount on tires 
and accessories through the club. 

Mr. Federline declares in his letter that the 
statement relating to A. A. A. service is “ab- 
solutely untrue and grossly misleading to pros- 
pective policyholders.” He asks that Commis- 
sioner Hands use his good offices, either bring- 
ing actual pressure to bear on the auto owners 
to force it to discontinue such promises or sug- 
gesting some method by which the same result 
may be attained. Such statements, Mr. Feder- 
line says, are “disparaging to our own organ- 
ization and its affiliated clubs which endeavor 
to render service to all A. A. A. members on 
the basis of maximum service for income re- 
ceived.” 

In Lansing, the warfare between the mutual 
and the auto club has become a fight between 
two mutuals as the Michigan Millers Fire is 
tow issuing a fire and theft policy for the 
Lansing Automobile Association and helped 
negotiate a casualty policy covering other auto 
tisks obtained from the Lumbermens Mutual 
Casualty. 


_ Clarence R. Kinckman, has joined the staff of 
the Great American Indemnity Company, New York, 
4s burglary and plate glass underwriter. 


Auto Liability Rates 
(Concluded from page 3) 


Flint—X Rickenbacker—X-Y 
Gardner—W-X-Y Stanley—Y 
Jewett—X Stutz—Y 
Lafayette—Y Wills St.. Claire—Y 
Locodmobile—Y 3uick—W-Y 
Moon—X Chevrolet-—W 
Oldsmobile—X ole—Y 

Paige—X-Y Essex—W-X 

Reo—X Franklin—X 


Hupmobile—W-X-Y 
Kissel Kar—X-Y 
Lincoln—Y 
Maxwell—W 
Oakland—X 
Packard—Y 

Pierce Arrow—Y 
Rollin—W 
Star—W-X 
Velie—X 


Rolls Royce—Y 
Studebaker—W-X-Y 
Willys-Knight—W-X-Y 
Auburn—W-X-Y 
Chandler—X 
Cleveland—X 
Durant—W-X 
Ford—W 
Hudson—Y 
Jordon—X-Y 
Lexington—X 


Private passenger car rates, per car, are es- 
tablished with a $2 charge for extra territorial 
coverage as follows: 


7-————_ Zones ——_ 
Class 1 2 3 
NOP og. Seth avavev chad ater ae ree aU gee $29 $92 $16 
© uc neeemsae caves Reeeeneaeas 37 27 20 
Me oe nae saenawnse ace Naas 45 34 25 
Bhectvie: awe: cn. ciscccaeqeses 19 15 11 
Motorcycles, 2 wheels.......... 19 15 11 
Motorcycles, more than 2 wheels 29 22 16 
Commercial cars, per car— 
Clase 2. HEARN ces ns oeccnacawee's 212 103 59 
WE ic ratincvrepiaadoxacmesiasas 194 94 54 
EtOE ie eo cacens orcs oscar esaustace 158 77 44 
@lase S. HOACE So dies soe ce ee nnce 151 74 42 
Ween? . Gincs sceduccncpadeners 113 55 32 
MAGUEY ceicecieeawscacceucvncons 85 42 24 
Ciaes 4) HOGGT <i ccriccevceaeeue 107 52 30 
WEEE coe ee se hasswcetced eed 85 42 24 
EAGEE cdecddecusesaceeuesaswees 58 28 16 


Public automobiles, carrying passengers for 
hire, are rated on a specific car basis and upon 
an earning basis, the latter taking a rate per 
$roo of earnings. Rates on the car basis, with 
a $2 charge for extra territorial coverage, are 
as follows: 


-—— Zones 

2 3 

RES Ree See eS $114 $87 $63 
errr rricrr err 266 203 147 
Si sabi oe) eka ee anata 114 87 63 
Busses, 7 passenger... 60sec 340 260 260 
Busses, 8 to 20 passengers...... 400 310 310 
Busses, over 20 passengers..... 580 470 470 


Private livery 
Public livery 
Driverless cars 


Public automobile rates on the earning basis 
take an extra territorial charge of 15 cents for 
private livery; 35 cents for public livery; 15 
cents for driverless cars (under Rent-a-Car and 





similar plans) ; and 13 cents for busses. These 
rates are: 
Zones ~ 
1 2 8 
PYatate IVORe (ois cnc decades $2.95 $2.60 $ 


Public livery 

Driverless cars 
PURE USER oe koe en oaee coe eeed 3.65 3.00 
Minimum premium 


Taxicabs are rated on the mileage basis and 
the rates are: Zone I, 134 cents, minimum pre- 
mium, $150; Zone II, 114 cents, minimum pre- 
and Zone III, 114 cents, minimum 
premium, 100. Rates for electrically-propelled 
vehicles are permitted a 25 per cent discount 
in all instances. 

Garages and dealers, rate per $100 on payroll 
Zone I, $1.40; II, $1.05; III, 75 cents. 


mium, $125; 


basis: 


2 


rar 


NOW UNDER WAY 


Constitution Indemnity Has Com- 
pleted Organization 


BEGAN BUSINESS AUGUST 27 


Officers Are All Experienced Insurance 
Men—Underwriting Staff on Duty 

The Constitution Indemnity Company of 
Philadelphia announces having completed its 
organization; and that, in addition to having 
received its license for the home State of Penn- 
sylvania, it is licensed in New Jersey, Okla- 
homa and Texas and has filed application in a 
dozen additional States. The first policies 
were issued, as of August 27, and it is now re- 
ceiving applications for all classes of casualty 
insurance and fidelity and surety bonds in the 
licensed States. 

It will be recalled that the Constitution In- 
demnity is the running mate of the Fire Asso- 
tion, “group’ (Fire Association, Reliance 
and Victory insurance companies). The board 
of directors is identical with the boards of these 
companies, with the addition of C. C. Wright, 
vice-president and general manager, and Nelson 
D. Sterling, vice-president of the Constitution. 
The board of directors contains some of the 
leading financiers and business men of Phila- 
delphia. Its membership is composed of: E. 
C. Irvin, J. W. Cochran, W. L. Maillot, Chas. 
B. Adamson, Dimnr Beeber, George W. Nevil, 
William A. Law, E. J. Moore, John Gribbel, 
Livingston E. Jones, Harry W. Butterworth, 


(Concluded on page 26) 








Extra territorial, 7 cents. Minimum premium 
per zone, respectively, $85, $50 and $40. 

Livery incidental to garage operations on 
earnings basis, rate per $100. Passenger cars: 
Zone I, $3.65; II, $3.20; III, $3; extra terri- 
torial, $18 cents. Minimum premiums, accord- 
ing to zones, respectively, $43, $32 and $22. 
Commercial cars: Zone I, $3.20; II, $2.20; III, 
$1.85; extra coverage, 16 cents. Minimum 
premiums, respectively, $43, $32 and $22. 

Demonstrating cars (rate per car): Zone I, 
$85; II, $50; II, $40; extra coverage, $2. 

Driveways, rate per $100 payroll, $4.20 for 
each zone; extra coverage, 21 cents. Minimum 
premium, each zone, $85. 

Dock trucks, per car, $5 each zone, $15 extra 
coverage; farmers’ trucks, Zone I, $40; II, 
$24; III, $14; extra coverage, $2; hearses, 
Zone I, $38; II, $28; III, $21; extra coverage, 
$2; commercial motorcycles, more than two 
wheels, Zone I, $44; II, $22; III, $16; extra 
coverage, $2. 

Gasoline, steam or electrical industrial trucks 
and farm tractors and lawn mowers, $5 each 
zone and $5 extra coverage. 
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THE INSURANCE YEAR 
BOOK, 1926 


Compendium, Casualty, Surety and 
Miscellaneous Insurance—Valua- 
ble in Statistics and Infor- 
mation 


ESSENTIAL DATA ABOUT ALL CLASSES 
OF COMPANIES 


Stock, Mutual Casualty, Reciprocals and 
Lloyds, Assessment Accident and Sick 
Benefit Associations—Miscellane= 
ous Insurance by States 


The first issue of The Insurance Year Book 
was in 1873. It was published in one volume 
and contained information relating to fire, life, 
and casualty and miscellaneous insurance. In 
1891, in accordance with the publishers’ idea of 
making The Insurance Year Book a cyclopedia 
of insurance statistics and information, the 
great growth determined the issuance in that 
year of The Year Book in two volumes, one 
devoted to fire and marine insurance and the 
other to life and miscellaneous insurance. Con- 
tinued development in all branches of the in- 
surance business during the succeeding years, 
made it advisable to add still another volume 
devoted solely to casualty, surety and miscel- 
laneous insurance, which branch of the great 
business of insurance had forged to the front 
as a vital force in the economic protection of 
business. 

The Insurance Year Book, during its many 
years of publication, obtained for itself a recog- 
nition as a standard authority upon all matters 
pertaining to the business of insurance. As 
the life and fire and marine volumes have long 
been invaluable to managers of companies, to 
the active men engaged in field work and to in- 
surance libraries, so also has the casualty vol- 
ume taken its place as a compendium of all 
useful and necessary statistics and informa- 
tion relating to casualty, surety and miscel- 
laneous business. 


COMPREHENSIVE COMPILATION 

This volume is unquestionably the most com- 
prehensive compilation ever published in the in- 
terest of the casualty insurance business. In 
addition to the complete and exhaustive exhib- 
its in tabular form, which for many years have 
made the casualty section of The Insurance 
Year Book of invaluable assistance to the in- 
surance world and its allied interests, there is 
presented a valuable section comprising a de- 
tailed summary in historical form of the past 
record and present standing of all stock cas- 
ualty insurance companies in the United States, 
and of those mutual and reciprocal organiza- 
tions which are of importance. Reports of 
Casualty, Surety and Miscellaneous Insurance 
Companies furnish concisely, yet in great detail, 
all the facts and figures for each company 
under that company’s name, including a state- 
ment of the financial condition for five years 


back, a segregated record for each line written 
for the past four years, with an analysis show- 
ing premiums, losses, adjustment expenses, com- 
missions or brokerage and underwriting ex- 
penses, with corresponding ratios; details of 
assets and liabilities; workmen’s compensation 
and liability insurance experience for the cur- 
rent year and for the entire period; extracts 
from the underwriting and investment exhibits 
for 1925, and for ten-year periods. 


An important feature of this year’s book 
is the presentation of the experience by lines 
of the many companies entered in New York 
State on the earned and insurred basis includ- 
ing premiums earned, losses incurred, adjust- 
ment expenses incurred, acquisition costs in- 
curred and underwriting expenses incurred. 
Under Historical Data a thorough resumé is 
given to those events in the career of each 
company which have had important bearing on 
its growth and present strength. There are 
as well, paragraphs devoted to a discussion of 
each company’s administration and_ repute. 
This section also contains a full roster of 
executives, department heads, directors, a list 
of field men, their addresses and the territory 
which they covered. States in which the com- 
pany is licensed are also noted. 


STATUTORY REQUIREMENTS 


The second section devoted to casualty, 
surety and miscellaneous insurance is very 
comprehensive, everything of a statistical na- 
ture relating to those branches being brought 
together. A most complete synopsis of the 
statutory requirements regarding the admission 
of companies to other States is presented, while 
elaborate tables show the statistics of the busi- 
ness by individual companies for the past ten 
years, also the business of each company in 
the several States and territories during 1925, 
and the dividends paid to stockholders for 
twenty-five years. 


A valuable feature of this section is an ex- 
tensive chapter on liability and workmen’s 
compensation insurance, giving the history of 
its development, which well supplements the 
statistical exhibit and contains a large amount 
of useful information. 


A very valuable feature of The Insurance 
Year Book Service is the Monthly Bulletin, 
prepared by the Research Bureau of Insurance 
of Tue Spectator, and supplied without extra 
charge to subscribers. The latter are kept in- 
formed as to new companies, examinations, and 
other matters of importance affecting fire and 
marine insurance companies. Subscribers are 
also entitled to special confidential reports upon 
casualty, surety and miscellaneous insurance 
companies, when requested. 

Underwriters interested in the respective 
branches of insurance covered by this section 
will find a great amount of important informa- 
tion therein which is obtainable in no other 
form. Both stock and mutual organizations, 
and also assessment, accident and sick benefit 
societies, are covered in this volume, and a 
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summary of their figures for 1925 is herewith 
presented : 


Stock CASUALTY, SURETY AND MIScELLANEoys 
INSURANCE COMPANIES 


eather eeee Tate Gime s esa Ta ataracare oa $159,630,317 
1.934,744,939 
362,310,571 
698 729,487 


Capital 
Total 

Surplus to policyholders ............. 
Premium receipts 


EOUAL. INCOURE © 0 wis aw bce neieaenatense 752.03 
Payments to policyholders ........... B47 440ree 
Dividends to stockholders ........... 21,685,513 
Total disbursements ........cccecceee 660,091,991 


Mutual, CASUALTY AND MISCELLANEOUS Iy- 
SURANCE COMPANIES AND REcIPROCAL 
ORGANIZATIONS 


EOAL ABACEA) Tes 5 cece sew sels ocd ntees $147,389 ,954 
Surplus to policyholders ............ 56,548,609 
PPRCMAUM LECEIDEG: 6.5.6:4:0:5:070.00:6 5 cee cee 123 444,591 
Total income ......scecccvescccccece 131,351,587 
Payments to policyholders ............ 65,237,998 
Wotal EXPCNGMULES 665.6 56:sesoelesieccw serie 105,164,809 


MutuaAL ACCIDENT AND Sick BeEnerir 


ASSOCIATIONS 
Assessment and annual dues ..... Pr $40,806,939 
POPAN PAMOOOIE ore ave Woo) «u's 0isc0s snpioinaini siete 44 903,396 
Pasd policyHOlaees: cc si ocssinescces 22,395,477 
"DOtal GISHUPREMENES, 5.c.6:5 04.000 v0.5.5 0409 36,672,081 
TEQEL <GGEES oo .susceca.dcs.b-018 Gime siaole wee r 46,682,290 
Number of certificates written ...... 807,722 
Number of certificates in force ...... 2,170,562 


The Directory of Insurance Agents and the 
lists of Attorneys and Medical Examiners oc- 
cupy 272 pages. 

A feature of The Insurance Year Book is 2 
column giving financial ratings of American 
stock companies, foreign companies’ United 
States branches and American mutual com- 
panies. These ratings permit a quick compari- 
son of the relative financial strength of the re- 
spective companies, 


Now Under Way . 
(Concluded from page 25) 
Harrison I. Potts, Cyrus H. K. Curtis, C C. 
Wright and Nelson D. Sterling. 

The executive staff of the Constitution In- 
stitution Indemnity is made up of J. W. Coch- 
ran, president (also president of the Fire As- 
sociation, Reliance and Victory insurance com- 
panies); C. C. Wright, vice-president and 
general manager; Nelson D. Sterling, vice- 
president, and Edward V. Mills, secretary and 
treasurer. 

The underwriting staff of the company is 
now complete and is made up of: Leslie L. 
Gardner, general auditor; John H. Doherty, 
director of agents; H. W. Allen, manager, 
automobile department; W. H. Caudill, man- 
ager, fidelity and surety department; Milo A. 
Nealy, manager, liability, compensation, burg- 
lary and plate glass departments; Benj. F. 
Opdenbrow, assistant manager, liability, com- 
pensation, burglary and plate glass depart- 
ments; J. E. Cosgrove, manager, accident and 
health department; Richard D. Jones, manager, 
claims department; Hiram O. Van Tuyl, actu- 
ary; N. B. Yoder, chief accountant, and Charles 
N. Young, manager, safety engineering depart- 
ment. 








Get- 


As 
joint 
tion 
the 
Sure 
Hote 
Octo 
exect 
ciatic 
two 
on th 
gram 
tain 


H 
Mee 
by the 
Casual 
Burns. 
Gree 
C. Bor 
Virgin 
Add 
ern M 
Indust 
Addi 
Insura 
surance 
Add: 


surance 


Wor 
holes, 
score. 


Men’ 
holes, 
for low 
agent | 

3:30 
winner, 

3:30 
winning 


We! 
Meet 
presider 
Surety 
Greet 
Insuran 
Greet 
ance Ag 
Addr 
tion of 
Addre 
director, 
as a RB: 
Adjov 


Wome 
ment ro 
holes, nm 
eight pl 
score, 


Men’s 
round, 
tunner-1 
Players 





hursday 
——=:} 


herewith 


-LANEOUS 


59,630,317 
34,744,239 
62,310,571 
98 729,487 
52,036,646 
47,440,373 
21.685,518 
60,091,921 
ous Iy- 


CAL 


47,389,954 
56,548,609 
23 444,591 
31,351,587 
35,237,998 
5,164,809 


YEFIT 


0,806,939 
4 903,396 
2,395,477 
6,672,081 
6,682,290 

807,722 
2,170,562 


and the 
1ers OC- 


ok is 2 
merican 
United 
1 com- 
ympari- 
the re- 


SG 


on In- 
Coch- 
re As- 
e com- 
it and 
__ vice- 
ry and 


any is 
lie L. 
yherty, 
nager, 
mati- 
ilo A. 
burg- 
ij. F. 
com- 
epart- 
t and 
nager, 
actu- 
harles 
epart- 





September 9, 1926 


THE SFECTATOR 


Casualty, Surety, Etc. 








CONVENTION PROGRAM 


Joint Meeting of Casualty and Surety 
Men at White Sulphur Springs 





DATES ARE OCTOBER 5, 6 AND 7 





Get-Together Banquet on Second Day— 
Speakers and Their Topics 

As already announced in these columns, the 
joint convention of the International Associa- 
tion of Casualty and Surety Underwriters and 
the National Association of Casualty and 
Surety Agents will be held at the Greenbrier 
Hotel, White Sulphur Springs, W. Va., from 
October 5 to 7 inclusive. A meeting of the 
executive committee of the International Assvu- 
ciation will be held during that time, also. The 
two associations will hold separate meetings 
on the last day of the convention and the pro- 
gram for the entire gathering, including enter- 
tainment features, is as follows: 


Tuespay Morninc, Octoser 5, 10 O’CLock 

Meeting called to order, presided over and remarks 
by the president of the International Association of 
Casualty and Surety Underwriters, F. Highlands 
Burns. 

Greetings to White Sulphur Springs.—Hon. John 
C. Bond, Insurance Commissioner of the State of West 
Virginia. 

Address.—J. M. Fitzgerald, former president, West- 
ern Maryland Railroad Company, “Government and 
Industry.” 

Address.—Hon. James A. Beha, Superintendent of 
Insurance of the State of New York, “Casualty In- 
surance and the Public.” 

Address.—Hon. Joseph Button, Commissioner of In- 
surance of the State of Virginia, ‘‘Reminiscences.” 


Tuespay MorninG, 10 O’Crock 
Women’s golf tournament. Qualifying round. 18 
holes, medal play. Prize for low gross and low net 
score. 
Turspay AFTERNOON, 1 O’CtocK 
Men’s golf tournament. Qualifying round. 18 
holes, medal play. Prize for winner and runner-up 
for low net and low gross score. Company players and 
agent players (8 prizes). 


3:30 P. M.—Women’s putting contest. Prize for 
winner, 
3:30 P. M.—Quoit pitching for men. Prize for 


winning team (two players). 


Wepnespay Morninc, Octoser 6, 10 O’CLocKx 
Meeting called to order and presided over by the 
president of the National Association of Casualty and 
Surety Agents, James W. Henry. 

Greetings from the West Virginia Association of 
Insurance Agents, C. A. Staats, president. 

Greetings from the National Association of Insur- 
ance Agents, Thomas C. Moffatt, ex-president. 
Address by the president of the National Associa- 
tion of Casualty and Surety Agents, James W. Henry. 
Address.—Harry Collins Spillman, education 
director, Remington Typewriter Company, ‘Personality 
as a Basis Factor in Selling Insurance.” 
Adjournment. 


WepneEspay MornincG, 10 O’Crock 
Women’s golf tournament (concluded). 
Ment round. First eight in qualifying round play 18 
holes, medal play. Prize for low net score. Second 
eight play 18 holes, medal play. Prize for low net 


Tourna- 


score, 
Wepnespay AFTERNOON, 1 O’CLocK 
Men’s golf tournament (continued). Tournament 
found. 18 holes model play. Prize for winner and 


Tunner-up, low net and low gross score. Company 


Players and agent player (8 prizes). 


Included in tournament round—18 holes special 
medal handicap for players with handicap of 18 or 
over. Prize for low net score. Company player and 
agent player. 

3:00 P. M.—Women’s auction bridge tournament. 
First and second prize. 


3:30 P. M.—Quoit pitching for men. Prize for 
winning team (two players). 
WepDNESDAY EveniING, 7 O’CLocK 
Joint Convention Dinner.—Charles H. Burras, 
toastmaster. 


TuurspAy MorninG, Octoser 7, 10 O’Crock—INTER- 
NATIONAL ASSOCIATION OF CASUALTY AND 
Surety UNDERWRITERS 


Order by the President.—F. Highlands 


Call to 

Burns. 

Roll Cal land Record of Representatives (Prelimi- 
nary Report of Committee on Registration —W. J. 
Falvey, chairman). 

Report of the Secretary-Treasurer—F. Robertson 
Jones. 

Report of the Auditing Committee.—F. J. Parry, 
chairman, 

Report of the Committee on Blanks.—Benedict D. 
Flynn, chairman. 

Final Report of the Committee on Registration.— 
W. J. Falvey, chairman. 


THurspAY Morninc, Octoser 7, 10 O’Crocx—Na- 
TIONAL ASSOCIATION OF CASUALTY AND SURETY 
AGENTS 
Call to Order by the President.—James W. Henry. 

Roll call and record of members present. 

Reading of Minutes of 1925 Convention. 

Report of the Secretary-Treasurer.—Dorr C. Price. 

Report of the Auditing Committee by Its Chairman. 
—jJ. K. Walker. 

Report of the Executive Committee by Its Chair- 
man.—Thomas E, Braniff. 


CLAIM ASSOCIATION MEETS 





Large Attendance Present at 
Swampscott 





NOMINATING COMMITTEE APPOINTED 


William A. Dennis, of Prudential, Ad- 
dresses Tuesday Sessions 
By W. Eucene RoescH 

Swampscott, Mass., September 6.—With 
Robert M. Sweitzer, president of the organi- 
zation, in the chair, the seventeenth annual 
convention of the International Claim Associa- 
tion opened at the New Ocean House here this 
morning. About 150 delegates and_ their 
friends heard the address of welcome which 
was delivered by First Deputy Insurance 
Commissioner Arthur Linnell, of Massachus- 
etts, who told the members of the association 
that the Bay State was open to them from 
Cape Ann to the Berkshire Hills. 

During the past year the International Claim 
Association has added the following com- 
panies to its roster: Guarantee Fund Life, Do- 
minion of Canada Guarantee and Accident 
Company, Mutual Life of Canada, National 
Life of Canada, Ontario Equitable Life of 
Canada, New York Life, the Maccabees, 
Midwest Life, Great American Indemnity,. 
Central Surety and Insurance and the Century 
Indemnity. The companies resigning during: 
the year were American Old Line Life, Em- 
pire Life and Accident, Merchants and Emm 
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ployers, Reserve Mutual Casualty, Security 
Life, Toronto Fire and Marine, and the Kan- 
sas Central Indemnity. 

A feature of the first day’s session was the 
talk made by Earl Mills, general counsel for 
the Iowa State Traveling Mens’ Association 
of Des Moines, who, replying to the address 
of welcome, reviewed the work claim men are 
called upon to do in the settlement of claims, 
and said that the millennium would have ar- 
rived when each company would pay every 
claimant exactly what it owed him and when 
no claimant would ask for a cent more than 
he was entitled to. A claim man’s duty, said 
Mr. Mills, consists in seeing to it that no 
dollar of the company’s funds is paid to any- 
one who is not entitled to it. Thousands of 
dollars are paid in claims that are not worth 
a dime, and if companies only have to pay 
legitimate claims they could get along very 
well on present insurance rates and might 
even be able to reduce them considerably. 

The address of the president, when de- 
livered by Mr. Sweitzer, who is chairman of 
the board of directors of the Illinois Commer- 
cial Mens Association, confined itself to a 
plea for co-operation between companies and 
their claim departments and the benefits to be 
derived from open discussion at conventions. 
In passing, he mentioned the Year Book pub- 
lished by the International Claim Association 
and said that it would have to appear at an 
earlier date this year than it did last year if 
it is to be of real utility to members. 

John Patterson, president of the Health and 
Accident Underwriters Conference, which 
meets in Gloucester this week, brought the 
greetings of that body to the International 
Claim Association. As a matter of fact, a 
great many members of the Conference are 
among those attending the claim sessions. To- 
day’s business meeting closed with the hearing 
of committee reports and the appointment of 
a resolutions committee composed of H. S. 
Bean, Eastern Casualty Company; A. R. 
Chamberlain, Equitable Life Assurance So- 
ciety, and L. D. Erion of Omaha. 

Among the committee reports submitted was 
that of Bayard P. Holmes, president of the 
Hooper Holmes Bureau, whose statement of 
his standing as librarian was couched in about 
two sentences concerning themselves with a 
description of the pamphlets on hand. The 
convention ordered the librarians report “em- 
balmed for safe keeping and as a model 
presentation.” Mr. Holmes also submitted a 
summary showing that 299,006 accident re- 
ports and 300,372 sickness reports were handled 
by his bureau in the year ending June 30, 
1926. 

Rain falling throughout the day in a cold 
drizzle spoiled the plans of many for golf, but 
during the afternoon a motor trip along the 
north shore was enjoyed by the convention- 
ites and in the evening there was a bridge 
party for the ladies. 

The entertainment feature of the evening 
for the men consisted of an illustrated lecture 
on homicides and their details affecting 


claims, which was delivered by Dr. George B. 


Magrath of Suffolk county, Massachusetts. 
The pictures that accompanied Dr. Magrath’s 
talk had, in many cases, been taken at the 
scene of the homicide before the body had 
been moved or disturbed, and, the unusual 
character of his address won universal praise. 


TUESDAY SESSIONS 

Swampscott, Mass., Sept. 7—Dealing with 
the factors underlying disability and double 
indemnity claims on life insurance policies, 
William A. Dennis, supervisor of claims for 
the Prudential Insurance Company of America, 
Newark, addressed the second day’s session 
of the International Claim Association here 
Insurance companies today are 
looking for reasons to pay claims in order to 
expedite settlement, while, under its group 
policies, it frequently permits the firms hold- 
ing the policies to pay the claims of the Pru- 
dential claims approved under disability con- 
tracts. In 1920, 55 per cent have died; in 1921, 
47 per cent have died; in 1922, 45 per cent 
have died; in 1923, 49 per cent have died; in 
1924, 30 per cent have died, and of those ap- 
proved in 1925, 16 per cent have died. Of the 
1920 claims there have been recoveries amount- 
ing to 13 per cent; in 1921, 13 per cent; in 
1922, 10 per cent; in 1923, 8 per cent; in 1924, 
7 per cent, and in 1925, 2 per cent. The three 
leading causes of disability in the Prudential, 
said Mr. Dennis, are tuberculosis, which ac- 
counts for 36 per cent of the claims, insanity 
accounting for 22.4 per cent, and paralysis to- 
taling Io per cent. 


this morning. 


The Tuesday morning session opened with 
President Sweitzer in the chair, and after a 
reading of some unfinished committee reports, 
a paper, entitled “Preparation of Cases for 
Trial,” and written by Frank J. Canty, at- 
torney of the United States Casualty Com- 
pany, was read in the enforced absence of Mr. 
Canty. The gist of the paper was that in- 
surance companies engaged in litigation should 
be sure of their attorneys, be sure of their 
witnesses, consider the facts, and remember that 
cases are often decided on jury opinion rather 
than on facts. In the discussion that followed 
Mr. Canty’s paper, Judge S. A. Ralph said 
that it was a cardinal principle with courts and 
juries to decide against insurance companies 
if possible, and Barrett Walker stated that the 
companies have but one chance in four to win 
even selected cases. 

Others who took part in the discussion were 
M. P. Cornelius, E. M. Dillon, Earl Mills and 
Thomas F. Hickey. Mr. Mills said that bad 
decisions against the companies come from 
cases that should never have been brought to 
trial and insisted that “precedent from sloppily 
tried cases is costing the insurance companies 
thousands of dollars each year.” The talk by 
Mr. Dennis followed Mr. Canty’s paper, and 
the subsequent discussion was participated in 
by Robert R. Harrold, of the Pacific Mutual 
Life at Chicago, and H. P. Gallaher, vice- 
president of the association and assistant super- 
intendent of the bureau of inspections of the 
Mutual Life, New York. 


The last set address of the Tuesday meet- 
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ing was made by Hon. Charles N. Orr of St. 
Paul, who spoke on penalties and vexatious 
delays, and said that the insurance claim man 
should be neither a modern Shylock nor a sub- 
stitute for Santa Claus. The temper of the 
public toward insurance companies has not 
changed much, said Mr. Orr, and its antag- 
onism, as reflected in judges, juries and legis- 
lators, still constitutes the biggest problem of 
the business. Delay in the payment of claims 
makes for prejudice against insurance compa- 
nies losing cases. The speaker said that in 
Georgia and Tennessee the penalties were 
vokéd only on the ground of bad faith; in Mis- 
souri the question of vexatious delay entered, 
and in Arkansas and Texas the penalty con- 
sists of the attorneys’ fees and a damage of 12 
per cent of the total sued. But if the claimant 
seeks more than the claim is actuaily worth. 
no penalty attaches. . 

A nominating committee, composed of Chas. 
O. Piper, L. E. Brown, S. F. Hill, L. D. Erion 
and G. D. Smith, was appointed at the close of 
the Tuesday session, and the election of offi- 
cers will:be held tomorrow. Horace S. Bean, 
president of the Eastern Casualty Insurance 
Company of Boston, who entertained some of 
the delegates at this summer home in Glouces- 
ter Monday afternoon, is a prominent possi- 
bility for president of the association. The get- 
together banquet was held in the main dining 
room. 


COMPULSORY AUTO CAMPAIGN 
LAUNCHED IN ILLINOIS 
Ohio Exponent Has Already Enlisted Aid 
of Chicago Tribune 

Curtcaco, Itt., September 4—The compul- 
sory automobile insurance controversy has 
now landed in Chicago and appears to be 
settling for a long stav. The first real action 
came following the arrival of Judge Robert 
S. Marx of Cincinnati, Ohio, exponent of 
compulsory monopolistic workmen’s compen- 
sation insurance, and sponsor of compulsory 
liability insurance for automobilists, who have 
established headquarters in Chicago, and _ is 
working out a statute which would require 
all drivers of automobiles in Illinois to carry 
liability insurance. 

Judge Marx seems to have enlisted the sup- 
port of the Chicago Tribune and the opening 
blast of the Illinois campaign appeared as an 
editorial in that newspaper. 

This is the first concerted drive that has 
been made in the State of Illinois looking 
toward the establishment of compulsory auto- 
mobile insurance. When questioned about his 
activities Judge Marx said that he is merely 
preparing this measure in the interest of the 
general public. 

In line with Judge Marx’s well-known pro- 
clivities for favoring compulsory monopolistic 
insurance schemes, particularly in connection 
with workmen’s compensation insurance, he 
now hases his compulsory automobile measure 
on the idea of the compensation fund for 
motorists, rather than requiring automobile 
owners to furnish security for their civil lia- 
bility on account of personal injuries and 
property damaze. 

























Life Insurance 


THE SPECTATOR 


Thursday 








—__ 





pany of Chicago, youngest of the three, with more 
than $50,000,000 in force. 

In the early years we had some real contests for 
membership of the executive committee and the presi- 
dency. I remember in one instance the feeling was 
so intense that one of the representatives came to my 
desk and remarked, “This is the beginning of the end. 
This fight will be carried into the personal relations 
of the membership and we shall be split as nearly 
every organization has been split by factionalism.” 

He was wrong. The fight was a close one but it 
ended when the vote was announced. Not many years 
later the two antagonists of that contest were co- 
operating to have the successful candidate of hon- 
ored. Again the result was close, but no bitterness 
existed when the battle was over. There were spir- 
ited contests over policies as well as persons, but when 
the storm was over, the membership, as a rule, ac- 
cepted the result good humoredly and so no feud 
has ever torn the convention or destroyed its useful- 
ness. 

As for the secretary and counsel, he was elected 
unanimously year after year until 1917, when one vote 
was recorded adverse. *The next year his election 
was referred by <n amendment of the constitution to 
the executive committee and since that date there has 
been a unanimous vote of the committee recorded an- 
nually in his favor. He has had the whole-hearted 
co-operation of the officers, executive committee and 
membership from the date of organization.. The years 
have been happy periods and the secretary and coun- 
sel believes he has the warm friendship of every man 
who has ever served the convention as president or 
member of the executive committee and of better than 
95 per cent of all the members. This fact is the 
greatest achievement of his somewhat busy career 
and in this he takes a pride which words cannot re- 
veal. 

At the Chattanooga meeting was the first occasion 
when the secretary of the Convention appeared with 
a report and a speech, and he ventures now, twenty 
years, lacking one month, later, to repeat what he 
said on the 29th cf September, 1906, at the last ses- 
sion of the first annual meeting: 

“The field opening out to the members of this or- 
ganization is broad and inviting. The influence of 
this Convention should be national and its membership 
should be extended. The people are alive as never 
before to the value and importance of life insurance, 
and their confidence in the system has not been im- 
paired by attacks of demagogues, disclosures of mis- 
<onduct or drastic legislation. 

“There is no like organization in this country. The 
National Life Underwriters Association is an agents’ 
compact. It is devoted to the welfare of the field 
forces of the insurance companies. Naturally the in- 
terests of the companies and of the policyholders are 
incidental merely to the interests of the general agents 
and solicitors. It is a powerful association and can 
and doubtless does do a vast deal of important work 
in the life insurance field. But its aims and purposes 
are distinct from those of the American Life Con- 
vention. 

“Tt occurs to the secretary that perhaps our members 
have not fully comprehended that the executive offi- 
cers of the life companies of America have hitherto 
had no organization in which they could meet and 
confer upon matters of grave concern to each and 
all; no association for the interchange of helpful 
ideas; no means of becoming generally acquainted. 

“This Convention, young and lacking in members, 
is the beginning of the most important adjunct to the 
business of life underwriting yet devised in America. 
I weigh my words when I say this. Life insurance 
as an economic principle is just being fairly recog- 
nized. The people at large were never before awake 
to its importance in a practical business sense. Un- 
til the recent investigations opened the eyes of the 
world, first in horror, then in wonder, and finally in 
admiration, life insurance was a luxury or a nuisance 
according to the state of mind existing in the individ- 
ual when the energetic solicitor approached him. 
Now, thinking people know that the strongest financial 
incident of the werld’s commercial equipment is the 
life insurance organization. The reserves of the life 


companies are the ballast of American commercial 
prosperity. 

“The conservative, thinking men of America have 
noted with satisfaction the fact that in the face of a 
storm of abuse cf management, in spite of the scan- 
dalous attacks of magazine writers upon the financial 
honesty of the system, and notwithstanding the de- 
served criticisms of experts and the open denunciation 
of financial weathercocks, eager to produce a panic, 
the three great companies, themselves largely to blame 
for the cyclone of excitement and the maelstrom of 
investigation, have proved to the world that life in- 
surance is safer than banking and surer than any 
other form of commercial undertaking. 

“Out of all this chaos of cussedness; this pande- 
monium of public outcry; this pot-pourri of legislative 
nostrums; this deliberate deviltry of demagogues and 
this anarchy of magazine and newspaper articles, the 
idea itself, the principles which made great compa- 
nies possible, and the law upon which life insurance is 
based, are vindicated, demonstrated, established, not 
only as mathematically sound, but as economically 
correct. 

“Americans are mercurial in the extreme. A year 
ago there was a grave fear that rabid desperadoes bent 
on ruining a great industry, co-operating with life in- 
surance officials gnashing their teeth at each other, 
would so undermine the enormous superstructure 
represented by the three great companies, that bank- 
ruptcy might follow. This in itself would have been 
a calamity beyond parallel, but the destruction of the 
faith of the policyholder in the principles of life in- 
surance would have been an irreparable disaster. The 
outcome of it all is that the policyholder finds the 
life insurance company impregnable and the basic 
facts upon which the business securely rests are now 
understood as never before. From this day forward 
faith will not be shaken and every man will feel and 
know that the securest asset he can leave his de- 
pendent ones is a policy in a legal reserve company. 
He has learned incidentally that bigness is not essen- 
tial or especially conducive to safety. 

“Therefore, it seems to me that this is a most op- 
portune time to unite in common organization the men 
to whom the policyholders have entrusted the manage- 
ment of their business. The sacredness of the trust 
reposed in you and the importance of fidelity to the 
policyholders was never so emphasized. An exchange 
of ideas, and interchange of experiences and a union 
of purpose, will bring great results to your several 
companies and to the policyholders composing the life 
insurance army in America. 

“T feel that it is worth something to this embryo or- 
ganization to know that it is a pioneer in its chosen 
field and to feel that it is equal to its opportunities. 
I would therefore make provision for usefulness by 
sufficient revenue to do such work as opportunity of- 
fers. I would have the officers and committees active. 
I would organize the medical, the legal and actuarial 
departments into sections auxiliary to the Convention 
and I would invite to membership every reputable life 
insurance company in America. I would have a mem- 
bership committee which would carefully consider all 
applications for membership, and work to the end of 
making membership of the American Life Convention 
a passport of solvency, honesty and safety. I would 
have this organization so strong with the insurance 
departments and the people that no reputable life 
company could afford to be outside its membership, 
and no unworthy company could be anywhere else.” 

And now, ladies and gentlemen of the Convention, 
and guests, your secretary, treasurer and counsel 
comes to the close of his last official address. 

It grieves him deeply to sever himself from the 
duties and responsibilities he has endeavored to per- 
form for more than twenty years, but his head over- 
rules his heart and he believes the organization and 
his own well-being demand his retirement. 

Perhaps it is unnecessary to remark that he appre- 
ciates deeply the afiectionate regard in which he has 
been held by the membership all these years. He 
cherishes the friendships he has formed. He thanks 
you, one and all, for the splendid co-operation he has 
enjoyed and bids you au revoir but not goodbye, for 
he hopes he may live to sit in the Convention many 
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years and that he may meet and, greet you Personally 
at annual meetings. To President Arnold, last of 
the splendid men with whom he has served, he ex. 
presses his sincere gratitude for his continued coyy. 
tesy throughout the year and is pleased to say no 
president has been more devoted to the importan, 
work of the office of president. To the executive 
committee of the past year, your secretary is under 
deep obligations, not only for co-operation but fo 
the especial vacation courtesy they so generously 
granted. To you all, the thanks of your retiring 
secretary, treasurer and counsel is tendered for the 
kindnesses, courtesies and consideration which haye 
filled the twenty years with happiness. 





Attendance Big 

(Concluded from page 7) 
apolis, Ind.; Morton Bigger, secretary, American Life 
Reinsurance, Dallas, Tex.; W. E. Bixby, assistant 
secretary, Kansas City Life, Kansas City, Mo.; Pay 
P.' Blackburn, Captain, United States Navy; Thomas 
W. Blackburn, vice-president, Prairie Life, Omaha, 
Neb.; George A. Bland, vice-president, Retail Credit 
Company, Atlanta, Ga.; Stuart J. Blashill, secretary, 
Ohio National Life, Cincinnati, O.; Ernest M. Blehi, 
actuary, Philadelphia Life, Philadelphia, Pa.; C, R 
Boardman, president, Wisconsin National Life, Osh. 
kosh, Wis.; Francis J. Bohl, publicity manager, Peoria 
Life, Peoria, Ill.; L. L. Bomberger, counsel, North. 
ern States Life, Hammond, Ind.; Daniel Boone, presi. 
dent, Midland Life, Kansas City, Mo.; Howard J. H, 
O. Brace, representative, Occidental Life, Los Ap. 
geles, Cal.; Clement H. Bramble, secretary, Grange 
Life, Lansing, Mich.; F. L. Bramble, secretary, Mid 
land National Life, Watertown, S. D.; George E. 
Brammer, Merchants Life, Des Moines, Ia.; U. §, 
Brandt, vice-president, Ohio State Life, Columbus, 0.: 
Alvin B. Brode, special agent, International Life, St, 
Louis, Mo.; Allan E. Brosmith, attorney, the Travel- 
ers, Hartford, Conn.; William Brosmith, vice-presi- 
dent, the Travelers, Hartford, Conn.; Francis L, 
Brown, president, Rockford Life, Rockford, Ill; W. 
P. Brumback; Chandler Bullock, vice-president, State 
Mutual Life, Worcester, Mass.; Eugene O. Burget, 
president, Peoples Life, Frankfort, Ind.; Russell C. 
Burton, secretary, New World Life, Spokane, Wash.; 
Warren D. Byrum, agency manager, Grange Life, 
Lansing Mich. 

Jelks H. Cabaniss, counsel, Protective Life, Birm- 
ingham, Ala.; John J. Cadigan, president, New World 
Life, Spokane, Wash.; John W. Cadigan, assistant 
superintendent agencies, New World Life, Spokane, 
Wash.; Alexander E. Carroll, counsel, Guaranty Life, 
Davenport, Ia.; J. O. Carter, president, Inter-Moun- 
tain Life, Salt Lake City, Utah; L. D. Cavanaugh, 
vice-president, Federal Life, Chicago, Ill.; Edw. §. 
Chadwick,, Boise, Idaho; Jackson B. Chase, counsel, 
North American National Life, Omaha, Neb.; Am 
drew D. Christian, counsel, Atlantic Life, Richmond, 
Va.; Sam F, Clabaugh, president, Alabama National 
Life, Birmingham, Ala.; Arthur Coburn, vice-presi- 
dent, North American Reassurance Company, New 
York, N. Y.; Charles F. Coffin, vice-president, State 
Life, Indianapolis, Ind.; William C. Coleman, presi 
dent, National Savings Life, Wichita, Kan.; Harry 
L. Conn, Superintendent of Insurance, Columbus, 0.; 
W. B. Conover, vice-president, American Mutual Life, 
Lake Charles, La.; Ira Crook, vice-president, Lincoln 
Liberty Life, Lincoln, Neb.; L. C. Cortright, exect- 
tive secretary, Acacia Mutual Life, Washington, D. 
C.; George Cosson, first vice-president, Des Moines 
Life and Accident, Des Moines, Ia.; Cecil F. Cross, 
actuary, American Life, Detroit, Mich.; Edward H. 
Cullom, vice-president, Life and Casualty Insurance 
Company, Nashville, Tenn. 

Frank HH. Davis, cons. actuary, Haight, Davis & 
Haight, Indianapolis, Ind.; Samuel Davis, associate 
counsel, John Hancock Mutual Life, Boston, Mass.; 
Guilford A. Deitch, counsel, Reserve Loan Life, In 
dianapolis, Ind.; Dr. T. C. Denny, secretary, Central 
Life Assurance Scciety, Des Moines, Ia.; David S 
Dickinson, president, Security Mutual Life, Bingham- 
ton, N. Y.; L. J. Dougherty, seeretary, Guaranty Life, 
Davenport, Ia.; Graham Dowdell, president, Alamo 
Life, San Antonio, Tex.; John W. Dragoo, secretary, 
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Western Reserve Life, Muncie, Ind.; J. E. Dunne, 
eS a hae counsel, Federal Life, Chicago, 
pL; J. H. Edwards, president, Kansas Life, Topeka, 
Kan.; Robert P. Edwards, manager ordinary depart- 
ment, Public Savings Insurance, Indianapolis, Ind.; 

w. Caswell Ellis, vice-president, Southeastern Life, 
Greenville, S. C.; P. M. Estes, counsel, Life and Cas- 
yalty Insurance Company, Nashville, Tenn. 

I Fairlie, vice-president, Mutual Life of Illinois, 
Springfield, IIl.; G. L. Frewen, assistant secretary, 
Farmers Life, Denver, Colo.; N. J. Frey, president, 
Wisconsin Life, Madison, Wis.; Rupert F. Fry, presi- 
dent, Old Line Life, Milwaukee, Wis.; H. E. Fullen- 
wider, attorney, Springfield Life, Springfield, IIl.; 
Douglas K. Fuller, manager policy department, North- 
ern States Life, Hammond, Ind. 

Solon T. Gilmore, counsel, Business Mens Assur- 
ance, Kansas City, Mo.; Mazie Gitchell, auditor, 
Grange Life, Lansing, Mich.; James W. Glover, di- 
rector (bd.), American Life, Detroit, Mich.; Charles 
W. Gold, vice-president, Jefferson Standard Life, 
Greensboro, N. C.; Harold R. Gordon, executive sec- 
retary, Health and Accident Underwriter Convention, 
Chicago, Ill.; George Graham, vice-president, Cen- 
tral States Life, St. Louis, Mo.; W. T. Grant, presi- 
dent, Business Mens Assurance, Kansas City, Mo.; 
Dudley Gray, assistant superintendent agencies, the 
Travelers, Hartford, Conn.; George A. Grimsley, 
president, Security Life and Trust, Winston-Salem, 
N. C.; E. M. Grossman, counsel, Central States Life, 
St. Louis, Mo.; Homer Guck, assistant to president, 
Detroit Life, Detroit, Mich. 

Arthur M. Haight, vice-president, Haight, Davis & 
Haight, Indianapolis, Ind.; Frank Haight, consulting 
actuary, Indianapolis, Ind.; Otis Hann, president, The 
Otis Hann Co., Chicago, Ill.; J. Roberts Hann, vice- 
president, The Otis Hann Co., Chicago, Ill.; J. A. 
Hawkins, manager of agencies, Midland Mutual Life, 
Columbus, O.; Dr. S. DeZell Hawley, vice-president, 
Atlas Life, Tulsa, Okla.; Harold F. Hecker, attorney, 
St. Louis Mutual Life, St. Louis, Mo.; R. M. Hender- 
son, secretary, Louisiana State Life, Shreveport, La.; 
A, L. Hereford, general agent, Springfield Life, Spring- 
field, Ill.; A. L. Hereford, president, Springfield Life, 
Springfield, Ill.; J. C. Higdon secretary, Business 
Mens Assurance, Kansas City, Mo.; H. B. Hill, 
president, Mutual Life of Illinois, Springfield, IIL; 
W. H. Hinebaugh, president, Central Life of Illinois, 
Chicago, Ill.; Arnold Hobbs, counsel, Northwestern 
National Life, Minneapolis, Minn.; John M. Holcombe, 
Sr., manager, Life Insurance Sales Res. Bur., Hart- 
ford, Conn.; Charles R. Holton, counsel, Great North- 
ern Life, Milwaukee, Wis.; I. Smith Homans, vice- 
president, Commonwealth Life, Louisville, Ky.; B. E. 
Hopton, manager conservation department, Detroit Life, 
Detroit, Mich.; Jay Wellington Hull, American Life, 
Detroit, Mich.; Oscar C. Hull, attorney, Michigan Mu- 
tual Life, Detroit, Mich.; N. P. Hull, president, 
Grange Life. Lansing, Mich.; Dr. W. G. Hutchinson, 
Michigan Mutual Life, Detroit, Mich. 

Arthur James, Wisconsin National Life, Oshkosh, 
Wis.; Beryl R. Johnson, assistant counsel, Kansas 
Life, Topeka, Kan.; Thomas J. Johnson, treasurer, 
Commonwealth Life, Louisville, Ky.; James C. Jones, 
Jr., assistant counsel, American National Assurance, 
St. Louis. Mo.; Ralph K. Jordan, auditor, United 
Life and Accident, Concord, N. H. 

L. J. Kalmbach, Lincoln National Life, Fort Wayne, 
Ind; J. L. Kampfert, president, Majestic Mutual, 
Detroit, Mich.; Dean W. Kelley, counsel, Grange Life, 
Lansing, Mich.; E. P. Kenyon, president, United Ser- 
vice Bureau, Chicago, Ill.; John J. King, vice-presi- 
dent, Hooper-Homes Bureau, New York, N. Y.; W. 
R. King, editor, Legal Bulletin.; Harold D. Knight, 
assistant counsel, Cotton States Life, Nashville, Tenn.; 
William Koch, vice-president, Royal Union Life, Des 
Moines, Ta. 

Dr. F. L. Laftry, Great Northern Life, Chicago, 
Il; John M. Laird, secretary, Connecticut General 
Life, Hartford, Conn.; A. N. LaPorte, Life Exten- 
sion Institute, New York. N. Y.: J. H. Leffler, presi- 
dent, Western Reserve, Muncie, Ind.; George E. Leon- 
ard, attorney, American Life, Detroit, Mich.; H. K. 
Lindsley, president, Farmers and Bankers Life, 
Wichita, Kan.; E. J. Low, president, Home Life of 


New York, New York, N. Y.; G. L. Lutterloh, secre- 
tary, Peoples Life, Chicago, Ill.; Arthur S. Lytton, 
assistant counsel, Security Life, Chicago, IIl. 

Frank W. McAllister, counsel, Kansas City Life, 
Kansas City, Mo.; L. L. McAlister, agency depart- 
ment secretary, Pilot Life Insurance Company, Greens- 
boro, N. C.; A. J. McAndless, secretary, Lincoln Na- 
tional Life, Fort Wayne, Ind.; W. H. McBride, actu- 
ary, National Life and Accident, Nashville, Tenn.; 
Thos. G. McConkey, manager, Canada Life, Toronto, 
Can.; Henry E. McCurry, attorney, Detroit, Mich.; 
Jos. McGauley, vice-president, Old Colony Life, Chi- 
cago, Ill.; Francis F. McGinnis, president, Agricultural 
Life, Bay City, Mich.; Eugene J. McGivney, vice- 
president, Pan-American Life, New Orleans, La.; John 
G. McQuarrie, Commissioner, Utah; Robert J. Mac- 
lellan, president, Provident Life and Accident, Chat- 
tanooga, Tenn.; James L. Madden, manager insurance 
department, United States Chamber of Commerce, 
Washington, D. C.; R. M. Malpas, president, Rein- 
surance Life, Des Moines, Ia.; Frank P. Manly, presi- 
dent, Indianapolis Life, Indianapolis, Ind.; Erston L. 
Marshall, con. actuary, Reinsurance Life Company, 
Des Moines, Ia.; Allen May, attorney, Missouri State 
Life, St. Louis, Mo.; Franklin B. Mead, vice-presi- 
dent, Lincoln National Life, Fort Wayne, Ind.; George 
FE. Merigold, associate solicitor, Prudential Insurance 
Company, Newark, N. J.; Ernest C. Milair, vice-pres- 
ident, George Washington Life, Charleston, W. Va.; 
Wm. W. Moore, vice-president, Inter-Southern Life, 
Louisville, Ky.; Walter E. May, vice-president, Peoria 
Life, Peoria, Ill.; W. F. Meiburg, assistant secretary, 
Guaranty Life, Davenport, Ia.; Charles O. Milford, 
president, Southeastern Life, Greenville, S. C.; L. E. 
Mitchell, secretary, Atlas Life, Okla.; A. F. Moore, 
secretary, Michigan Mutual Life, Detroit, Mich.; 
Minor Morton. 

Wm. E. Napier, vice-president, Scranton Life, Scran- 
ton, Pa.; R. C. Neuendorffer, secretary, Guardian Life, 
New York city; R. A. Norton, vice-president, Mer- 
chants, Des Moines, Ia. 

Mansur B. Oakes, president, Insurance R. & R. 
Service, Indianapolis, Ind.; M. E. O’Brien, president, 
Detroit Life, Detroit, Mich.; J. Howard Oden. North 
American Reassurance, New York, N. Y.; F. B. Olds, 
secretary-treasurer, Great Republic, Los Angeles, Cal.; 
Harry H. Orr, counsel, Western Reserve, Muncie, 
Ind.; James V. Cxtoby, counsel, Michigan Mutual, 
Detroit, Mich. 

Ira S. Parker, assistant secretary, Great Northern 
Life, Milwaukee, Wis.; Arnold R. Petersen, attorney, 
Wisconsin Life, Madison, Wis.; Carl A. Peterson, 
vice-president, Mutual Trust Life, Chicago, Ill.; C. 
Petrus Peterson, general counsel, Bankers Life of 
Nebraska, Lincoln, Neb.; Miss Chlo Peterson, editor, 
Business Mens Assurance, Kansas City, Mo.; C. R. 
Pinneo, vice-president, Central Life, Omaha, Neb.; 
Tom Poynor, vice-president, Southern Union, Fort 
Worth, Tex.; Walter G. Preston, Jr., assistant director 
of agencies, Bankers Reserve, Omaha, Neb.; Paul E. 
Price, counsel, Old Colony Life, Chicago, Ill.; Carl T. 
Prime, secretary-treasurer, National Fidelity Life, 
Kansas City, Mo. 

T. C. Rafferty, actuary, International Life, St. 
Louis, Mo.; E. W. Randall, president, Minnesota Mu- 
tual Life, St. Paul. Mich.; Edward B. Raub, vice- 
president, Indianapolis Life, Indianapolis, Ind.; P. 
M. Ray, vice-president, Provident Life and Accident, 
Chattanooga, Tenn.; Jno. E. Reilly, secretary-treas- 
urer, Old Line Life of America, Milwaukee, Wis.; J. 
B. Reynolds, president, Kansas City Life, Kansas City, 
Mo.; C. A. Roach, supervisor, Retail Credit Company, 
Atlanta, Ga.; Chas. Burton Robbins, president, Cedar 
Rapids Life, Cedar Rapids, TIa.; M. O. Rowland, 
secretary, American Life, Detroit, Mich.; H. G. Royer, 
president, Great Northern Life, Chicago, Ill.; Thomas 
M. Ryan, general counsel, Peoples Life, Frankfort, 
Ind. 

Eugene E. Salee, secretary, Bank Savings Life, To- 
peka, Kan.; C. S. Samuel, general manager, Oregon 
Life, Portland, Ore.: John M. Sarver, president, Ohio 
State Life, Columbus, O.; Fred M. Sanders, secretary, 
Bankers Life, Lincoln, Neb.; A. C. Savage, vice- 
president, Royal Union, Des Moines, Ia.; Miles Scheaf- 
fer, secretary, United Benefit Life, Omaha, Neb.; 


field, Ill.; F. H. Scholle, secretary and manager, Kan- 
sas Life, Topeka, Kan.; C. N. Sears, secretary, Kan- 
sas City Life, Kansas City, Mo.; Harry L. Seay, 
president, Southern Life, Dallas, Tex.; Walter F. 
Seay, counsel, Southern Life, Dallas, Tex.; Sam B. 
Sebree, Midland Life, Kansas City, Mo.; John V. 
Sees, counsel, Farmers National, Chicago, IIl.; J. 
Chas. Seitz, secretary and actuary, Security Life, Chi- 
cago, Ill.; Dr. H. E. Sharrer, pres., Northern States 
Life, Hammond, Ind.; We. J. Shaw, attorney, Miller, 
Canfield, Paddock & Stone, Detroit, Mich.; Jay G. 
Sigmund, vice-pres., Cedar Rapids, Cedar Rapids, Ia.; 
Chas. L. Simmons, treas. Springfield Life, Springfield, 
Ill.; E. G. Simmons, vice-pres., Pan American, New 
Orleans, La.; Fisher E. Simmons, vice-president, 
American Service Bureau, New Orleans, La.; Ted M. 
Simmons, assistant superintendent of agents, Pan 
American, New Orleans, La.; Dan W. Simms, gen- 
eral counsel, LaFayette Life, LaFayette, Ind.; Julius 
C. Smith, counsel, Jefferson Standard, Greensboro, N. 
C.; Novia Z. Snell, president, Midwest Life, Lincoln, 
Neb.; Brace M. Stahl, manager S. E. Michigan, Fed- 
eral Life, Chicago, Ill.; Edwin Starkey, vice-president, 
Mid-Continent Life, Oklahoma City, Okla.; L. A. Steb- 
bins, general counsel, Old Colony, Chicago, Ill.; Geo. 
W. Steinman, secretary, Midland Mutual, Columbus, 
O.; James W. Stevens, agency vice-president, Illinois 
Life, Chicago, Ill.; W. P. Stevens, president, Scranton 
Life, Scranton, Pa.; Eldon B. Stevenson, manager 
ordinary departmert, National Life and Accident, 
Nashville, Tenn.; Lorenzo N. Stohl, vice-president, 
Beneficial Life, Salt Lake City, Utah; Robert Stone, 
general counsel, Kansas Life, Topeka, Kan.; Bert J. 
Stookey, secretary, Illinois Life, Chicago, Ill.; Fred 
D. Strudell, con. actuary, St. Louis, Mo.; Edmund 
Strudwick, vice-president, Atlantic Life, Richmond, 
Va.; R. B. Sturtevant, assistant secretary, American 
Central, Indianapolis. Ind. 

Chas. G. Taylor, Jr., assistant mgr., Associated Life 
Insurance Presidents, New York; G. G. Terriberry, 
Life Insurance Sales Research Bureau, Hartford, 
Conn.; Louis St. J. Thomas, auditor, Shenandoah Life, 
Roanoke, Va.; Lloyd Thomson, assistant secretary, 
Northern State, Hammond, Ind.; E. G. Timme, secre- 
tary, Continental, Chicago, Ill.; Morris W. Torrey, 
assistant secretary, Metropolitan, New York; DeFull 
U. Travis, attorney, Detroit Life, Detroit, Mich.; 
Elbert Lee Trinkle, vice-president, Shenandoah Life, 
Roanoke, Va.; Thomas J. Tyne, Jr., assistant counsel, 
National Life and Accident, Nashville, Tenn.; Henry 
F. Tyrrell, legislative counsel, Northwestern Mutual, 
Milwaukee, Wis. 

F. J. Uehling, president, North American National, 
Nashville, Tenn. 

Virgil V. Veatch, assistant actuary, Merchants Life, 
Des Moines, Ia. 

D. E. Waggoner, president, United Fidelity Life, 
Dallas, Tex.; I. D. Wallington, agency dept., Grange 
Life, Lansing, Mich.; John R. Walsh, vice-pres., De- 
troit Life, Detroit, Mich.; Frank H. Watson, vice- 
president, Detroit Life, Detroit, Mich.; W. A. Watts, 
president, Merchants, Des Moines, Ia.; C. B. Welliver, 
counsel, American Central, Indianapolis, Ind.; W. 
Calvin Wells, general counsel, Lamar Life, Jackson, 
Miss.; A. E. Werkhoff, president, LaFayette Life, La- 
Fayette, Ind.; Wm. K. Whitfield, president, Interna- 
tional Life, St. Louis, Mo.; Geo. T. Wight, secretary 
and manager, Association Life Insurance Presidents, 
New York; Earl C. Wightman, actuary, Detroit Life, 
Detroit, Mich.; A. E. Wilder, agency director, Mu- 
tual Trust ife, Chicago, Ill.; J. F. Williams, vice- 
pres., Illinois Life, Chicago, Ill.; Lud T. Williams, 
vice-pres., Amicable Life, Waco, Tex.: W. J. Wil- 
liams, pres., Western and Southern, Cincinnati, O.; 
A. R. Wilson, pres., Amicable Life, Waco Tex.; Harry 
R. Wilson, vice-president, American Central, Indian- 
apolis, Ind.; Lee J. Wolfe, con. actuary, New York; 
J. B. Wolfenbarger, general counsel, Peoria Life, Pe- 
oria, Ill.; H. M. Woollen, president, American Central, 
Indianapolis, Ind.; Harry E. Worrell, secretary-treas- 
urer, Omaha Life, Omaha, Neb.;: F. W. Wozencraft, 
counsel, American ife Research, Dallas, Tex.; Francis 
J. Wright, assistant counsel, Midland Mutual, Co- 
lumbus, O. 

Guy A. Youngerman, manager reinsurance depart- 


Wm. Schmidt, vice-president, Springfield Life, Spring- ment, International Life, St. Louis, Mo. 
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NOW READY 


1926 Edition 
GREATLY ENLARGED AND IMPROVED 


Presenting 21 Classifications of Premiums and Losses 


Disteiputias 


BY SXATES OF 


RE nsurance 





DISTRIBUTION BY STATES 


OF FIRE INSURANCE 
IN THE UNITED STATES 


Shows the premiums and losses for 1925 SEGREGATED 
as to class of business for EACH STATE and in CANADA 
in the following divisions: 


Fire, Motor Vehicle, Tornado, Hail, Sprinkler Leakage, 
Riot, Civil Commotion and Explosion, Ocean Marine, In= 
land Marine, Earthquake, Rain, Rain and Flood, Tourist 
Baggage, Parcel Post, Registered Mail, Flood, Rain and 
Crop, Water Damage, Rain and Frost, Golfers’ Outfit, 
Mail Package, Use and Occupancy, Contingent Com- 
mission, Frost and Freeze, Crop, Jewelry, Grain and 
Crop, and Rent Insurance. 


The statistics relating to Fire Insurance and Total Business 
are subdivided according to classes of companies as follows: 
STOCK COMPANIES 
MUTUAL COMPANIES 
LLOYDS and INTER-INSURERS 
Totals for 1925 and when possible for four previous years fol- 


low each division in each State’s record. There are also given 
two 


IMPORTANT RECAPITULATING TABLES, ONE 
COVERING BUSINESS OF 1925 


while the other summarizes the 
{TRANSACTIONS OF 40 YEARS 


This valuable book is printed on high grade paper, handsomely 
bound in genuine leather, and is thumb-indexed by States for 
quick reference. It should be on the desk or in the bag of 
every managing underwriter and special agent. 


PRICE, $35. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 








Hotel Headquarters for Insurance Men 





es 


Thursday 





THE EDGEWATER BEACH HOTEL 


5300 Block, Sheridan Road 
On Lake Michigan 


CHICAGO 
1000 Rooms 


This beautiful Hotel affords the ideal location and environ- 
ment for a permanent or transient residence, situated as it is on 
the main artery of travel north and south through Chicago, and 
immediately on the shores of Lake Michigan with a private 
bathing beach, and in addition, eight acres devoted to tennis 
and horseshoe courts, miniature 9-hole golf course, lawns and 
gardens, children’s protected playground and beach promenade; 
ice skating in season. 

Unique in Chicago is the GARAGE, located in the Hotel and 
affording accommodations for 200 cars of resident guests. 

The plan is European exclusively with two excellent restau- 
rants in connection. 

All rooms are with bath and with outside exposure. 


W. M. DEWEY, Manager 


Convention Headquarters for 
many Insurance Organizations 














SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 











NATIONAL 
LIFE AND 


ACCIDENT 
INSURANCE 
See 







Total claims paid 26 years ending 
December 31, 1925, $45,599,665.53 











C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 


THE NATIONAL 
LIFE @ ACCIDENT INSURANCE CO. 


Home Office, National Building 


NASHVILLE - - = TENN. 




















UNION NATIONAL 
INSURANCE COMPANY 
of Florida 
Capital, $1,500,000.00. 
Chartered January 13, 1926 


Ready for Business in Florida Now 
Writing all Standard Forms of Life Insurance 
Top Notch Contracts for Top Notchers 


THOS. P. WHARTON 
Vice-President and General Manager 


765 Merrill Avenue 
St. Petersburg, Florida 
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MISCELLANEOUS INSURANCE 
MONTHLY BULLETIN 


THE SPECTATOR COMPANY 


RESEARCH BUREAU OF INSURANCE 














Also issued as a part of The Insurance Year Book Service, which includes the privilege 
of obtaining special reports during the year 








EDITORIAL 


HOLD FORUM ON COMPULSORY AUTOMOBILE RATES 


Attorney General’s Ruling on Fleet Rates 


A good indication of the maze of problems 
which arise out of compulsory automobile lia- 
bility insurance is afforded by the recent meet- 
ing which Commissioner Wesley E. Monk held 
for the purpose of discussing classifications 
and rates for the new Massachusetts Compul- 
sory Act. The meeting was in accordance with 
one of the provisions of the Act, which calls 
for a public hearing before any rates may be 
announced. 

Attending the meeting were representatives 
of various organizations affected by the Act, 
the most prominent being truck drivers’ asso- 
ciations, taxicab companies, motor clubs, far- 
mers’ organizations and motorcycle clubs. Al- 
most all of them had suggestions to offer, and 
in each case the suggestion was to the effect 
that the particular organization the spokesman 
represented was a most worthy organization, 
active in safety prevention work, the possessor 
of good experience—in short, an organization 
which merited a decidedly low rate. 

Just how much the discussion will help Mr. 
Monk in his avowed determination to make 
“adequate, just and non-discriminatory rates,” 
isa matter of conjecture. 

A good deal of dead wood was cleared up by 
the Commissioner’s explanation that any phase 
of the rates promulgated, in which the ques- 
tion of legality was involved, was a matter 
which concerned the Atorney General, and that 
In this 
connection it is of interest to note some of the 
Attorney General’s opinions. On the question 
of territorial rates the Attorney General says: 


his rulings on such cases were final. 


It has been held in previous opinions of at- 
torneys-generals that the practice of insurance 
comnanies in charging premiums to insurants 
of the same general class, based solely on the 
amount of business furnished by the insureds 
Was an improper one, because a discrimmina- 


Arouses Wide Interest 


tion was made upon no reasonable basis and 
was in violation of statutes forbidding dis- 
criminations. The Commissioner has said that 
he deems it advisable to permit a difference 
in premium rates on the same kind of cars 
owned in different localities. For example, it 
is the present practice of insurance companies 
to exact a lower premium rate on an automo- 
bile owned in Greenfield than on the same type 
of car owned in Boston, on the theory that 
traffic conditions make the Greenfield car less 
of a highway hazard. 

It cannot be said that a mode of classification 
of risks based upon the locality in which a 
motor vehicle is kept would necessarily be un- 
reasonable. It may be that the customary keep- 
ing of a motor vehicle in a rural district has a 
tendency to make the hazard of its use Iess 
than one habitually kept in the city. Such a 
mode of classification is not prohibited by the 
statutes. 


On the subject of merit rating the Attorney 
General finds that preferential rates are not 
illegal, but he does question the data on which 
the preferences are to be established. In re- 
spect to this he says: 


If, as a matter of fact, it be possible to as- 
certain with reasonable accuracy, from  suffi- 
ciently reliable data, that motor vehicle opera- 
tors, possessing certain well-defined atiain- 
ments, experiencing a demonstrated skill in op- 
eration, are, to a clearly defined extent, less 
hazardous than other operators, it could not 
well be said that classification and schedule of 
premium charges lower than to others estab- 
lished by the Commissioner for cars driven 
solely by such operators, would be unreason- 
able or discriminatory. 

If however, as a matter of fact, in the judg- 
ment of the Commissioner, data are not avail- 
able or experience is not tabulated in sufficient 
quanties to demonstrate with reasonable cer- 
tainty the lessening in hazard to the insurer by 
the driving of cars by such persons instead of 
others, the adoption of such a classification, 
with incidental lower premium charges, would 
be unfair, unreasonable and discriminatory. 
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To adopt a classification based merely upon 
the ‘so-called merit rating plan of individual 
companies, not of general use or recognition, 
would not be a fair, reasonable or non-dis- 
criminatory mole of procedure on the part of 
the Commissioner. To establish a classification 
on a so-called merit rating basis which was not 
itself prescribed by the Commissioner, but was 
an adoption by him of a system used by indi- 
vidual companies, resting only upon the judg- 
ment of such companies as to what did or did 
not constitute conduct or ability entitling an 
insured to a lower rate, could not be said to be 
fair, reasonable or non-discriminatory, within 
the meaning of the statute. Obviously, such an 
adoption of a merit-rating plan set up and con- 
trolled by companies themselves would be open 
to great abuse, and would in reality substitute 
the opinion of others for the exercise of the 
judgment or discretion vested in the Commis- 
sioner by the statutes. 


Of paramount interest, however, is the At- 
torney General’s opinion that special fleet rates 
are discriminatory and illegal. The practice 
of granting special rates to fleets of trucks or 
passenger cars is uniform throughout the 
country, and if the Massachusetts ruling finds 
corroboration in other States, the question may 
assume national importance. 

A number of underwriters who have long 
held that special rating for fleets is bad busi- 
ness and unsound underwriting, may take this 
opportunity to carry their fight out into the 
open. They contend that the fleets, as a matter 
of fact, really offer a more serious hazard 
than individual automobiles, and that it is il- 
logical, in the face of these facts, that they 
should be granted reduced rates. Their objec- 
tions seem reasonable, and it is quite possible 
that the practice is merely an outgrowth of 
strenuous competition and bound to meet with 
general disfavor at some future date. 
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Historical and Statistical 
AMERICAN BONDING COMPANY James A. Rodman has been active in the LIABILITIES 
. . " Accounts payable .......... $8,163.34 
Baltimore, Md. organization of the company and will be a di- Contingent reserve ........ 207,157.58 
Revive Fidelity and Deposit Running Mate ‘ector. Officers of the company are: Presi- Total liabilities (includ. 
: ; : ee aa 5 sete — oo a 
The American Bonding Company of Balti- dent, Ralph A. Van Orsdel; vice-president, ing contingent reserve) $215,820.09 
more, Md., one of the largest surety com- pee Smee; seen, foae <, Monram, irene ee esr yoyo 
° ° ‘ of swirl MEPIUS .ccccscvcveseeces 300, ; 
panies in the country a decade ago, is to re- and treasurer, John S. McGuirk. ‘ SS 
rm one va running mate to the Fi- simian bella a — 
elity & eposit Company of the same city. Total sc cseeeeececccccceesceceens 815,820.92 
: tie © 'Y: CENTRAL SURETY AND INSURANCE Surplus to policyholders..2200 00022001. 807,157.58 


A license had been issued to the American 
Bonding by the Maryland department and 
George L. Radcliffe, president of the com- 
pany, announces that arrangements for agencies 
are nearing completion. The main field of 
the American Bonding will be in the west, al- 
though several sections in the east will be 
well represented by the company. Fidelity 
and surety bonds is the only coverage the 
company will write at the start. 

The capital of the American Bonding con- 
sists of 40,000 shares of stock of $25 par value 
and is held entirely by the Fidelity & Deposit 
or persons connected with that company. No 
stocks will be offered to the public. The com- 
pany has a surplus of $500,000. 

In addition to Mr. Radcliffe, the officers of 
the company are: First vice-president, John 
A. Luhn; second vice-president, E. K. Wil- 
gon ; secretary and treasurer, Roland Benja- 
min. 

The board of directors consists of the offi- 
cers and the following members: Van Lear 
Black, Harry C. Black, W. Bladen Lowndes, 
Lawrason Riggs, John S. Gibbs, Jr., Sey- 
mour Mandelbaum, Gustavus Ober, Jr., and 
Charles R. Miller. 

The American Company started 
business in 1894. In a few years it boasted 
one of the largest surety businesses in the 
country. In 1913, when the company was at 
the peak of its success, a merger was effected 
with the Fidelity & Deposit Company, after 
which the American Bonding ceased soliciting 
new business and confined its activities to the 
business on its books. Controlled by the Fi- 
delity & Deposit, it has always maintained its 
own corporate existence; it will continue to 
be operated independently. 


Bonding 


AMERICAN THRIFT ASSURANCE 
COMPANY 
Omaha, Neb. 
Health and Accident Company Formed 


The American Thrift Assurance Company 
is the name of a new health and accident com- 
pany that has been organized by a group of 
Omaha and Lincoln men. The articles of in- 


corporation have been approved by the com- 
missioner and filed. 

The American Thrift Assurance Company 
will operate as a mutual legal reserve com- 
pany without stock. Arrangements have been 
made to deposit $30,000 of securities with the 
State. 


CORPORATION 
Kansas City, Mo. 
New Company Gets Under Way 

The Central Surety and Insurance Corpora- 
tion of Kansas City, Mo., recently organized 
for the purpose of taking over the direct busi- 
ness of the Employers Indemnity Company of 
Kansas City, began actively writing business as 
of July 1 and is progressing favorably. The 
Employers Indemnity will, in the future, con- 
fine its activities almost exclusively to reinsur- 
ance lines. Dennis Hudson, the vice-president 
of the new company, has handled from the be- 
ginning the direct business of the Employers 
Indemnity and will take with him to the Cen- 
tral the heads of departments and employees 
who worked under him there. 

The company’s capital and surplus has been 
fully subscribed. The initial paid-in capital is 
$300,000, which was sold at three times par value, 
creating a surplus of $600,000. The statement, 
however, shows $300,000 capital and $300,000 
surplus, the remainder being set up as a special 
reserve to care for the establishment of re- 
serves. The entire amount has been raised 
without organization expense. Definite plans 
have been completed for a very early increase 
of the capital and the surplus to bring the total 
to at least $1,500,000. 

The officers of the new company are as fol- 
lows: 

President, Fred W. Fleming; vice-president, 
Dennis Hudson; secretary, Lawrence M. Good- 
win; vice-president-treasurer, T. J. Green; 
assistant secretary, H. D. Allen; assistant secre- 
tary, Miss Olive Witham; vice-president and 
manager of claims department, R. E. McGin- 
nis; general counsel, H. L. McCune. 

Following is a condensed financial statement 
of the Central Surety and Insurance Corpora- 
tion in the form approved by the Missouri In- 
surance Department as of date of its examina- 
tion, July 13, 1926: 


Lepcer ASSETS 


First mort. on real est.... $39.500.00 
SOCKS: claivisenw ices so gewees 37,800.00 
Collateral loans (secured 

subscription notes) ..... 34,480.00 


703,071.42 
84,679.08 


Cash in banks at int....... 
Subscription notes ........ 


Total Tedwer BGSRUG cic vis « <:0c0 sie secs $899,530.50 
Non-Lepcer ASSETS 
Inter. accrued on mort. loans........... $469.50 
WT dkal: GHG WGONBUA o.oo) bisiisi0s cio aahe $900,000.00 
Deduct assets not admitted— 
Subscription notes (due before Decem- 
a Se: Re ar a rare $84,679.08 
Total adinitted Assets ss os:0.0:6600s0e $815,320.92 


CONSTITUTION INDEMNITY COMPANY 
Philadelphia, Penna. 
Company Licensed and Writing Business 


The Constitution Indemnity Company of 
Philadelphia has completed its organization, 
has received its license for the home State of 
Pennsylvania, and for New Jersey, Oklahoma 
and Texas, and has filed application in a dozen 
additional States. The first policies were is- 
sued, as of August 27, and it is now receiving 
applications for all classes of casualty insur- 
ance and fidelity and surety bonds from the 
States to which it is admitted. 

The Constitution Indemnity Company, being 
the running mate of the Fire Association group, 
its board of directors is identical with the board 
of these companies, with the addition of C. C. 
Wright, vice-president and general manager, 
and Nelson D. Sterling, vice-president of the 
Constitution. The indemnity board of direct- 
or contain some of the leading financiers and 
business men of Philadelphia. 

Its executive staff is made up of J. W. Coch- 
ran, president, who is also president of the Fire 
Association, Reliance and Victory; C. C 
Wright, vice-president and general manager; 
Nelson D. Sterling, vice-president, and Ed- 
ward V. Mills, secretary and treasurer. 

The underwriting staff is now complete and 
composed as follows: Leslie L. Gardner, gen- 
eral auditor; John H. Doherty, director of 
agents; H. W. Allen, manager automobile de- 
partment; W. H. Caudill, manager fidelity and 
surety department; Milo A. Nealy, manager, 
and Benj. F. Opdenbrow, assistant manager 
liability, compensation, burglary and plate glass 
departments; J. E. Cosgrove, manager acci- 
dent and health department; Richard D. Jones, 
manager claims department; Hiram O. Van 
Tuyl, actuary; N. B. Yoder, chief accountant; 
Charles N. Young, manager safety engineer- 
ing department. 

General Manager Wright states that the un- 
derwriting policy will be conservative and 
that no effort made to build a volume at the 
expense of underwriting profit. The company 
has already joined the National Bureau of Cas- 
ualty and Surety Underwriters, the National 
Council on Compensation Insurance and the 
National Workmens Compensation Reinsurance 
Bureau, as well as the Workmens Compensa- 
tion Bureaus of Pennsylvania and New Jer- 
sey. It is understood that it is not a member 
of the Conference on Acquisition and Field 
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Supervision Cost, but that it expects to adhere 
strictly to the rules thereof. It anticipates the 
greater volume of its business will come from 
the representatives of’ the Fire Association, 
Reliance and Victory insurance companies. 


CONTINENTAL CASUALTY COMPANY 
Hammond, Ind. 
Redeems Preferred Stock 

The Continental Casualty Company of Ham- 
mond, Ind., is arranging to redeem its $300,- 
ooo preferred stock, in accordance with the 
stockholders’ decision at the last meeting to in- 
struct the directors to give notice of redemp- 
tion November 15. To maintain the total cap- 
ital at $2,000,000, the directors have voted to 
issue $300,000 common new stock. The plan 
is for the stockholders to subscribe for $130,- 
000 par value common stock at $35 per share 
of $10 par value. It is provided also to declare 
a stock dividend of $170,000, in order to make 
the $300,000 new common. 





EMPLOYERS LIABILITY ASSURANCE 
CORPORATION, LTD. 
Boston, Mass. 
Enlarges Surety Lines 
The Employers Liability Assurance Corpora- 
tion, Ltd., Boston, Mass., has decided to in- 
crease the scope of its surety business and to 
that effect has notified its agents that they may 
begin at once the writing of contract bonds, 
license permits and lost instrument bonds. The 
new coverage will be written in all territories 
where the company is licensed to do business. 
Because the Employers Liability is a foreign 
company, it cannot write government bonds, but 
its running mate, the American Employers, of 
Boston, is writing this class of bonds. The 
new lines will increase the company’s 1926 vol- 
ume considerably, it is expected. 





EXCESS INSURANCE COMPANY OF 
AMERICA 
New York, N. Y. 
Directors Hold First Meeting 

The Excess Insurance Company of America 
of which the announcement of organization i 
peared some time ago, has held its first direct- 
or’s meeting and plans are now under way to 
whip the company into shape for active writ- 
ing of business, 

The paid-in capital of the company will be 
$1,000,000 and its paid-in surplus will be $2,000,- 
000. The 200,000 shares of stock issued were 
purchased by Goodrich & Co., Inc., investment 
firm of New Haven and Boston, and are now 
being offered for resale. The company ex- 
pects to receive a license from the New York 
State department to do a reinsurance business, 
soon. Eventually, the company hopes to do a 
nation-wide business. 

James Gibbs, president of the company, has 
been identified with insurance for the past four- 
teen years, previous to which he was an engineer. 
He was for some years with the Travelers and 


the Ocean Accident. Mr. Gibbs was one of the 
organizers of the American Mine Owners Mu- 
tual, of which he was vice-president and general 
manager. He was vice-president of Henry W. 
Ives & Company when he resigned to assume 
his present duties. 

Other officers of the company are: Caroll 
Badeau, vice-president of Brewster, Badeau & 
Company, New York brokers. He will be vice- 
president of the Excess. Andre Kalpaschnikoff, 


president of the Policyholders Engineering 
Corporation, New York, will be secretary. 
Harry Hyman, of the Salvage Adjustment 


Corporation of New York, will be an officer 
of the Excess and will have charge of claims 
and investigations. 


NEW YORK CASUALTY COMPANY 
New York, N. Y. 
Stockholders Vote Capital Increase 
The stockholders of the New York Casualty 
Company at their recent meeting, unanimously 
voted in favor of increasing the capital of the 
company from $750,000 to $1,000,000. Under 
the plan adopted, $250,000 new stock will be is- 
sued at 300 per cent, the shareholders of record 
of August 31 being allowed to subscribe for 
the new issue in proportion to their holdings at 

$75 per share of $25 par. 

This will add $500,000 to the surplus account 
and as the new stock is to be paid for by Sep 
tember 30, the company’s status on October I 
will show $1,000,000 capital ; $4,250,000 total as- 
sets; $2,000,000 net surplus, and $3,000,000 sur- 
plus to policyholders. The stockholders also 
approved the amendment of the character of the 
company authorizing the writing of all casualty 
and surety lines provided for under section 70 
of the insurance law. 

At a later meeting, 
necessary steps to put into force the voted in- 
crease in capital and the extension of the com- 


the directors took the 


pany’s lines. 





NORTHWESTERN LIFE AND ACCIDENT 
COMPANY 
Seattle, Wash. 

Northwestern Mutual Has Running Mate 

The Northwestern Life and Accident Com- 
pany of Seattle, Wash., organized by T. C. 
Brownlee, president of the Northwestern Mu- 
tual Accident Association, has received its 
license from the State department and is com- 
mencing the active writing of life insurance. 
There are 61 agerits of the Northwestern Mu- 
tual Accident and they will write life insur- 
ance for the new company. 





REPUBLIC CASUALTY COMPANY 
Pittsburgh, Pa. 
New Capital Fully Paid In 

The mid-year statement of the Republic Cas- 
ualty Company of Pittsburgh, Pa., shows as 
capital $1,000,000, the new stock being fully 
paid in, and a net surplus of $515,248. The 
premium income of the company for the first 
six months of the year $640,880, which augurs 
well for the Republic’s chances of passing the 
$1,000,000 mark this year. 
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UNION INDEMNITY COMPANY 
New Orleans, La. 
Adds Half Million to Surplus 

In addition to rounding out its capital by in- 
creasing it from $2,450,000 to $2,500,000, the 
Union Indemnity Company of New Orleans, 
La., is also adding $500,000 to its surplus. The 
Insurance Securities Company, Inc., which owns 
more than 98 per cent of the Union Indemnity 
stock, is taking the entire new capital issue and 
will pay the additional surplus into the com- 
pany. 

In announcing these developments, W. Irv- 
ing Moss, president of the company, stresses 
the fact that the additions to surplus are not 
because of any deficiency accruing from 1926 
operations but in line with the company’s policy 
to strengthen itself as its business develops. 





UNITED REAL ESTATE OWNERS’ 
ASSOCIATION OF NEW YORK 
New York, N. Y. 
Plans Formation of Liabiilty Company 

Acting upon urgent requests from several 
of its members, the United Real Estate Own- 
ers’ Association of New York has decided to 
organize an insurance company of its own to 
cover risks on public liability and landlord and 
tenant liability. 

The dissatisfaction of underwriters with this 
class of business is no secret; most of the com- 
panies writing it have been doing so at a loss 
and in a number of cases only out of courtesy 
to brokers. Consequently, rates are high and 
in some sections of New York it is almost an 
impossibility to get public liability insurance. 

By the organization of their own insurance 
company, real estate owners will be able to 
secure adequate coverage at reasonable rates. 
By the same token considerable reduction in the 
hazard is looked for because the owners will 
naturally be more careful if claims are going 
to be paid out of their own pocket. Propo- 
nents of the scheme also point out that the com- 
pany can be conducted with economy, as ac- 
quisition costs are practically eliminated. 

The company as planned will be a regular 
stock insurance company with a capital of $500,- 
ooo. The stock will be subscribed solely by 
members of the association, who number about 
14,000. The price of the stock per share will 
probably be $100. There is no difficulty in dis- 
posing of the stock but the organizers are going 
ahead slowly, preferring to have the holdings 
spread out over a large percentage of the mem- 
bers of the Association. 

The Association has for some time main- 
tained an insurance department headed by 
Albert Lewinson, under whose direction the 
insurance company is being organized. Others 
prominent in the venture are Thomas Hogan, 
J. Apulis and Kenneth Walker. Stewart 
Browne is president of the United Real Estate 
Owners’ Asso iation of New York. 

Most of the business will probably be writ- 
ten directly, although it is possible that a cer- 
tain percentage of it may be handled by brokers. 
Application for a license will be made about 
November 1. 
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KENTUCKY CENTRAL LIFE AND ACCI- 
DENT INS. CO., VS. PEMBERTON 
279 Southwestern Reporter 968 

When the insured has lived up to the terms 
of his agreement, and the company has 
violated its agreement by postdating the 
policy, a liability arising between the time of 
the actual agreement and the time the policy 
was dated will be recoverable. Furthermore, 
unconditional delivery to the insured is 
effected where the application of the insured 
and the advance payment of premiums were 
accepted by the company and the policy 
issued and delivered to the agent for delivery 
to the insured. 

The insured signed the written application 
for a $2000 accident policy with the defendant 
company and on the same day paid the local 
agent $3.15, $1.75 being policy fee and four 
weekly premiums at $.35 weekly in advance. 
The application was forwarded to the company 
and accepted by it, the policy being subsequently 
mailed by the company to its local agent for 
delivery to the insured. The agent received 
the policy the day before the injury complained 
of. The receipt which the insured had received 
from the local agent at the time of the applica- 
tion stated that “no liability is assumed by said 
company unless said application is accepted and 
the policy delivered.” The application of the 
insured contained no effective date for the 
policy but when the policy was thereafter pre- 
pared, the company assumed to and had dated 
the policy January 15. On the late afternoon 
of January 14, the insured, while engaged in 
his duties as driver of a firemen’s truck, was 
almost instantly killed in an accident. 

This is an action by the designated bene- 
ficiary, in which it was alleged that there was 
an oral agreement entered into between the in- 
sured and the agent of the insurer, which was 
omitted from the receipt due to mutual mis- 
take, to the effect that in consideration of the 
advance payment of premium and policy fee. 
the policy should be in full force and effect 
from that date and that the company would be 
bound and liable for such insurance in the full 
sum. It was further alleged that the dating 
of the policy on January 15, which was the 
date after the accident occurred, was in viola- 
tion of an agreement between the plaintiff and 
the defendant’s agent, which agreement pro- 
vided for the dating of the policy on January 
9, which was the date the application was 
signed and the premiums received. 

The insurance company answers this allega- 
tion by claims that the local agent had no 
authority to vary any of the terms of the printed 
receipt, application or policies, and the agree- 
ment the agent entered into with the insured 
as to the time the policy should become effec- 
tive would not bind the defendant and, further- 
more, the fact that the agent was not acting 
within the scope of his authority should have 


been known by the insured from the provision 
contained in the written receipt hereinbefore 
referred to. The insurance company also 
alleges that it is its custom to issue receipts 
on the Monday immediately following accept- 
ance; and furthermore, the company denies 
that the policy was ever delivered to the in- 
sured during his lifetime. 

The trial court reformed the receipt, applica- 
tion and policy so that each should provide 
that insurance would be effective in its full 
amount from January G, which was the date of 
initial payment of premium. Judgment was 
thereupon entered for $2000, which is the full 
amount of the policy and the insurance com- 
pany appeals to the Court of Appeals of Ken- 
tucky, which in affirming the decision of the 
lower court states in part: 

“On the first question there is little difficulty. 
The application was accepted and the policy is- 
sued and mailed to the agent for delivery to the 
insured on either the 11th or 12th of January, 
and was received by him on the 13th. On each 
of those dates the insured was alive and in 
good health. He had paid in advance for four 
weeks the weekly premiums on that policy, and 
the company not only had received those pay- 
ments, but had made upon its books certain 
entries with reference thereto showing its ap- 
propriation. There is no contention that any- 
thing was left for the insured to do in order 
to effectuate this insurance. But it is contended 
that because appellant’s local agent, upon re- 
ceipt of the same, was required to make cer- 
tain memoranda from the policy for his con- 
venience in the future, the delivry to him for 
delivery to the insured was not an unconditional 
one. Obviously the contention is unsound, for 
there is such conditional delivery only when 
there vet remains something for the insured 
to do to effectuate the insurance, such as the 
payment of a whole or a part of the first pre- 
mium; and the fact that after such delivery 
to the local agent his duties required that he 
should make certain memoranda from the pol- 
icy in order thereafter to aid him in the prose- 
cution of his duties does not affect the uncon- 
ditional nature of the delivery to him.” 

“If after the payment of the initial pre- 
miums the policy had been issued and mailed 
directly to the insured and not been dated at 
all, it would have been a delivery to him when 
placed in the mail, and would clearly have been 
effective from that moment; but to enable ap- 
pellant’s agent to make some memoranda about 
the policy before delivering it—not that there 
was anything left for the insured to do—the 
same was sent to the agent in the mail, and 
as we have seen for delivery to the insured, 
and the fact that it was sent to the agent for 
such delivery rather than directly to insured, 
can have no effect upon the effective date of the 
policy.” 
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WHAT THE RECENT CASES HOLD 

The inference that the agent-driver was, at 
the time of the collision, acting within the 
scope of his employment is justifiable from 
evidence tending to show that the automobile 
which collided with the plaintiff’s car belonged 
to the deiendant, and that the driver was his 
salesman, who was permitted to take the car 
out of the salesroom for demonstration Dur. 
poses and for any other purpose, advantageous 
to the defendant. (Stone vs. Traveters Ins, 
Co., 149 Northeastern Rep. 454.) 





A person unable to distinguish between 
right and wrong and so mentally diseased as 
to be incapable of understanding the nature 
of his acts is insane to the point that self 
destruction is an accident within the meaning 
of an insurance policy covering death by acci- 
dent. (London Guarantee and Accident (Co, 
Ltd. vs. Officer, 242 Pacific Reporter 98.) 





Where the insurance company knew the 
falsity of certain warranties in a burglary 
policy when it was issued, the breach of such 
warranties will not avoid the policy. (Satz 
vs. Mass. Bonding & Ins. Co., 213 N. Y. Sup- 
plement 215.) 





Where it is neither pleaded nor proved that 
the requirement concerning notice was waived 
by the insurer, it is reversible error to enter 
final judgment against the insurance com- 
pany, in an action on an accident and health 
insurance policy, where notice of sickness was 
not given to the company in compliance with 
the policy, and no evidence was introduced to 
show that it was not reascnably possible to 
give such notice. (Federal Life Ins. Co. vs. 
Walton, 131 Southeastern Reporter 90.) 





Where the bond required that the defend- 
ant appear to answer charges against him “at 
all times until discharged according to law,” 
and such bonds required the defendant to ap- 
pear at a term of the court “to be begun and 
held on the first day of February, 1924,” and 
where there was no February term held, the 
surety on the bond is nevertheless liable for 
the defendant’s failure to appear at a sub- 
sequent term of the court to which the de- 
fendant was called to answer an information. 
(United States vs. Duke, 5 Fed. Rep. [2nd] 
825.) 





Where the insured’s wife, who was under 
the age of eighteen years, was held up and 
robbed, the insured could not recover under a 
robbery policy insuring permanent members 
of the insured’s household who were under 
the age of eighteen years. (Yankowitz vs. 
Standard Accident Ins. Co., 213 N. Y. Supple- 
ment 41.) 
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Casualty Insurance Stocks 








——— 
A REVIEW OF THE MONTH 

President Coolidge’s recent stand on the so- 
called “prosperity” issue, has led many people 
into the belief that the market will be stably 
affected. It is said that the high and lows of 
fast year will not be reached during the com- 
ing year, but stocks, and insurance stocks in 
particular, will reach a stabilization point, from 
which fluctuations will not be very great. If 
that be so, everything tends toward a very 
tranquil and dull season, somewhat in accord 
for insurance stocks 


with last week. Prices 


have changed but little in the last month. 
They seem, however, to be stronger, and are 
giving every indication of a slight upward 
trend, with the distribution point slowly ap- 
proaching. As for the immediate future, we 
look for a repetition of the last few weeks, 
with but few variations. 

At a recent meeting of stockholders of the 
New York Casualty Company it was voted to 
increase the capital from $750,0co to $1,000,000. 


The Public Utility Franchise 
We have so far considered the history of the 
electric utility industry and the conditions 
which led up to the establishment of the Pub- 
lic Service Commission. Let us now give 
thought to the authority whereby the State 
created the Commission and to the basis on 











which justify regulations and_ rules. 

Private property may be thought of as a 
bundle of rights that have been established for 
the benefit of society and are protected by rec- 
ognized authority. 

Government control is but the exercise of a 
necessary, sovereign power to protect the pub- 
lic interest in private property. Such protec- 
tion, though it limits the individual rights, is 
essential to the existence of private property 
itself. The basis of public utility regulation is 
found in this theory of private property. 

The property which is devoted to a public use 
is singled out for more rigid control than other 
private wealth. This discrimination is based 
on the fact that the owner has sought to make 
private gain by rendering an essential public 
service. He has volunteered for an undertak- 
ing of such vital interest to the public that the 
government, though it has given up the right to 
conduct the business itself, must see that the 
service is adequately rendered at a fair rate, 
under reasonable conditions. 

The property devoted to the public service re- 
mains private, but owing to the peculiar use, 
the public interest is emphasized and the prop- 
erty is subject to restrictions which not only 
change but decrease its value. The property 
rights are diminished. It is upon the necessity 
of protecting this public interest that the im- 


they 


Recent Market Quotations 


Par Div. Div. Bid Asked 
F’Name of Co. Location Capital Value $ Per Dates 
r Share 
yi (rr Hartford ).....6.5« 15,000,000 100 $12.00 J-A-J-O 655 665 
AetnaCas.& Surety MHartford........ 2,000,000 100 12.00 J-A-J-O 785 795 
American Casualty. Reading......... 500,000 10 1.20 J. J. 28 32 
American Credit... St. Louis, Mo.... 1,000,000 25 4.50 J-A-J-O 57 58 
American National. Galveston....... 1,000,000 100 11.00 500 600 
American Surety... New York....... 5,000,000 50 8.00 M-J-S-D] 180 185 
Commercial Gas... Newatk......... 2,500,000 10 2.00 A. &O 53 59 
Continental Cas... Hammond, Ind.. 2,000,000 10* 1.60 J-A-J-O} 35 40 
Coan. General Life. Hartford........ 2,000,000 100 12.00T 167& 1725 
Continental Life... St. Louis, Mo.... 500,000 10 10.00 32 36 
Detroit F.&S.... Detroit.......... 2,000,000 50} 3.00 J-A-J-O} 58 60 
Employers OCC 2) ce es 150,000 100 10.00 J-A-J-O 125 150 
Fidelity & Casualty New York....... 4,009,000 25) 4.00 J-A-J-O 133 137 
Fidelity & Deposit. Baltimore....... 5,000,000 50} 6.00 J-A-J-O 121 124 
Fidelity-Union.... Dallas........... 500,000 100 7.00 J-A-J-O 160 165 
Hartford S. Boiler.. Hartford........ 2,500,000 100 16.00 J-A-J-O 670 675 
Independence Ind.. Philadelphia..... 1,500,000 100 350 360 
Ins. Securities Tee New Orleans, La. . 2,798,480 10 1.40 J-A-J-O 201% we 
(Union Ind. Group) 
Maryland Casualty Baltimore....... 5,000,000 25 4.50 M-J-S-D "95 97 
Mass. Bonding.... Boston........ a 3,000,000 100 8.00 J-A-J-O 250 250 
Metropolitan €as;. New Mork. se« 2,500,000 25 5.00 J. &J. 85 90 
Missouri State Life. St. Louis, Mo.... 2,000,000 10 ~—: 1.20 79 81 
National Surety... New York....... 10,000,000 100 9.00 J-A-J-O 217 221 
New Amster.Cas.. New York....... 2,250,000 10 2.50 F-M-A-N 4914 50% 
New York Casualty New York....... 750,000 25) 4.00 M-J-S-D 106 110 
Preferred Accident. New York....... 1,400,000 100 18.00 Monthly 80C 840 
Southern Surety... Des Moines...... 1,228,506t 100] 16.00 J-A-J-O 200 ae 
Tavelers......... Pattiotdc <s<iccss 15,000,000 100 16.00f J-A-J-O 1220 1240 
U.S Casualty New Vork............ 1,000,000 100 10.00 J-A-J-O 320 350 
47 ae Baltimore....... 6,000,000 50 ~=—s- 9.00 J-A-J-O 205 210 
U.S. Guarantee... New York....... 1,000,000 100 10.00 M-J-S-D 240 260 
tExtras. * Par value red. to $10. Stock exchanged ratio 5 for1l. {Capital inc. to $1,500,000. 
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portant features of utility regulation are based. 

he State under a franchise creates of the 
utility a substantial monopoly which it 1s un- 
der obligation not to impair. The obligation 
resting upon the utility company is such that 
it must maintain its property at all times in a 
condition as to be fully adequate to render the 
service it has undertaken to perform 

The aim of regulation is to secure adequate, 
continuous, non-discriminatory service at rates 
which will attract sufficient capital and yet keep 
the price of the service near the cost. In all 
cases, the public interest is held supreme. 

We have seen that public utility regulation 
is a legislative function usually delegated to 
the State Public Utility Commissions and is 
subjected to the limitations of reasonableness. 
The question of the reasonableness of the regu- 
lation by the State Utility Commission may be 
appealed to the Supreme Court of the United 
States, so no action of the legislature or its 
commission is necessarily final or conclusive. 
This right of appeal arises under a provision 
in our national constitution. There is a clause 
which was included by our forefathers; it did 
not have reference to utility business or to any 
kind of corporation at that time, but the prin- 
ciple they had in mind is fundamentally sound. 
That provision of the Federal Constitution ex- 
pressed in the Fourteenth Amendment says that 
no State may deprive an individual of life, 
liberty or property without due process of law. 
The courts look upon a rate which is set so 
low by a commission as not to provide the util- 
ity a fair return on the fair value of the prop- 
erty used and useful in providing a public ser- 
vice, as an act on the part of the State where- 
by the utility company is deprived of property, 
and they have interpreted that provision of the 
Constitution which guarantees due process of 
law to mean the right of judicial appeal and 
judicial review as to the reasonableness of any 
regulatory measure. So, under the Constitu- 
tion, if the management of any public utility 
corporation feels that the regulations, with re- 
gard to rates of service imposed upon it by the 
State ‘Commission, a city council, or a State 
legislature, are unreasonable or are confisca- 
tory, it has the right to appeal to the courts 
for judicial review. The courts will review 
the regulatory measure for the purpose of as- 
certaining whether or not it is confiscatory, 
since the principle firmly established is that 
private property shall not be taken without just 
compensation, and therefore, if the rate which 
is established by the regulating body is so low 
that it does not permit a fair return, the courts 
hold such measures are confiscatory. Whether 
they are or not, is a matter entirely for the 
courts to decide if the case is presented to 
them, but it gets to the courts only on appeal 
and only in case the parties to the controversy 
choose to appeal from the decision of the com- 
mission to the court. 
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Recent Casualty Company Happenings 








The Atna Casualty and Surety Company 
of Hartford, Conn., has agreed to subscribe 
to the single agency rule of the Richmond 
Insurance Exchange, and F. W. Clintsman, 
manager of the company’s Richmond branch 
office, has been elected to membership. This 
means that subagents of the AZtna will be 
classed as solicitors and each will receive 
10 per cent commission. 


The Bankers Indemnity Company, Newark, 
N. J., is now formally established in its 
Philadelphia branch office at 228 South 
Fourth street. Thomas H. Morris, formerly 
manager of the Philadelphia office of the 
Georgia Casualty Company, is manager of 
the new office and has announced the per- 
sonnel of his staff as follows: 

Monty Morris, a brother of Manager 
Morris, will travel Eastern Pennsylvania. 
J. F. McCool, formerly with the American 
Automobile, will be superintendent of claims. 
Frank K. Lorenz, formerly with Mr. Morris 
at the Georgia Casualty, will be office assist- 
ant in the city department. 


The Central Surety and Insurance Cor- 
poration of Kansas City, Mo., has been 
licensed by the Massachusetts Insurance De- 
partment to write accident and health, lia- 
bility, property damage, collision and plate 
glass insurance and has appointed R. S. 
Hoffman Company of Boston, resident 
agents. 


Frank S. Becker, Jr., of Chicago, formerly 
executive representative of the Globe In- 
demnity in the Western field, has resigned 
to become superintendent of agents for the 
Century Indemnity Company of Hartford, 
Conn. 


W. E. Ingersoll has been appointed man- 
ager of the limited department of the Co- 
lumbus Mutual Life Insurance Company of 
Columbus, Ohio. Mr. Ingersoll, who was 
formerly with the Great American Casualty, 
will have exclusive charge of the newspaper 
business of the company. The Columbus 
Mutual is reorganizing its casualty depart- 
ment and broadening its scope of activities. 


E. W. Cook, vice-president and general 
manager of the Commonwealth Casualty 
Company of Philadelphia, Pa., has announced 
the opening of a Pittsburgh branch office 
under the management of Morris G. Levy. 
Mr. Levy’s most recent connection was with 
the Southern Surety in Pittsburgh. 


President Jesse S. Phillips, president of 
the Great American Indemnity Company, 
New York, has announced the appointment 
of Harry E. Hill as manager of the central 


western department which was opened of- 
ficially September 1. Mr. Hill resigned as 
manager of the Chicago office of the Lon- 
don and Lancashire Indemnity to join the 
Great American. 


Robert H. Butler, manager of the branch 
office in Oakland, Cal., of the Hartford Ac- 
cident and Indemnity Company, Hartford, 
Conn., has been transferred to the Pacific de- 
partment headquarters in San Francisco as 
resident secretary, succeeding Dan McPeak, 
who resigned to go with the Great Anierican 
Indemnity. 


David Blair, Jr., of Camden, N. J., and 
Stephen H. Barlow of Trenton, N. J., were 
elected directors of the Liberty Surety Bond 
Insurance Company of Trenton, N. J., at the 
recent meeting of the board of directors. 


The London and Lancashire Indemnity 
Company announces the appointment of 
Walter S. Marsden as manager of its Chi- 
cago branch office to succeed Harry E. Hill, 
who recently resigned to go with the Great 
American Indemnity Company. Mr. Mars- 
den has been assistant manager of the Chi- 
cago office since April, 1924. 


At a general meeting of the stockholders 
of the Manufacturers Liability Insurance 
Company of Jersey City, N. J., the present 
board of directors was re-elected. A vote 
of confidence was given to the various of- 
ficers of the company and their conduct of 
its affairs for the past year was endorsed 
and ratified. 


The Merchants Casualty Company of 
Waterloo, Ont., has announced the appoint- 
ment of Robert E. Patterson as manager. 
Mr. .Patterson was at one time manager of 
the Globe Indemnity Company of Canada. 


The New York Indemnity Company, New 
York, announces the appointment of John 
D. Hunter as supervising engineer of the 
Western department, having charge of the 
engineering and inspection and boiler and 
machinery departments. His headquarters 
will be at Chicago. For many years he has 
been in charge of the boiler and machinery 
department of the Continental Casualty 
Company. 


At arecent meeting of the board of direct- 
ors of the New York Indemnity Company, 
New York, Edwin L. Warfield was elected 
assistant secretary of the company. Mr. 
Warren will have general executive duties 
in connection with agency matters assisting 
Vice-President Thomas L. Bean. Mr. War- 
field has been with the Maryland Casualty 
Company for several years. 
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The board of directors of the Phoenix Igy 
demnity Company, New York, have elected: 
L. R. Swezey, the Pacific Coast manager gf 
the company, a vice-president. Mr. Swegy 
was with the Globe Indemnity and the Hg f 
ford Accident and Indemnity before he ha 
came identified with the Phoenix early jg 
1925. : 


The Preferred Accident Insurance Com) 
pany, New York, has combined a golf figs 
bility policy with $5000-$10,000 limits and am) 
accident policy with principal sum of $200) 
and weekly indemnity of $25 doubling f 
travel accidents, the premium being $18, 
The partial disability for twenty weeks j 
$12.50. This combines, therefore, dama 
that maye be done to someone else and 
sonal accidents for the policyholder. 


Russell B. Taylor, vice-president of the” 
Reliance Casualty Insurance Company of | 
Newark, N. J., has announced the appoint] 
ment of Walter J. Garvey of the World Wide™ 
Advertising Corporation as director of pub” 
licity to assume charge of advertising, pu 
licity, sales promotion and other relate 
activities. Mr. Garvey has had wide adver-s 
tising and newspaper experience. 

y 

Shepherd H. McKeag has been appointed | 
superintendent of the casualty department of 
the Silliman-Kunkel Company at the home | 
office in Philadelphia. Mr. McKeag was for 
many years with the Preferred Accident and) 
later with the Commercial Casualty. He 
comes to the Silliman-Kunkel Company from: 
the Penn National Hardware Mutual. 


1 
é 


H. A. White has been made associate mates 
ager of the Texas branch office of the Stand- 
ard Accident Insurance Company at Dallas,’ 
assisting O. A. Maxwell, branch manager. 


The Transcontinental Insurance Company, 
of New York, of which H. G. B. Alexander 
& Co., of Chicago, are the United States: 
managers, has reinsured the automobile in 
surance liability of the business of the Allied | 
Underwriters Agency, written through the: 
office of H. G. B. Alexander & Co. as United) 
States managers of the automobile depart 
ment of the Allied Underwriters of the Union 
of Canton, 1 


Floyd N. Dull, resident vice-president of 
the New York office of the Commercial Cas- 
ualty Company, Newark, N. J., has announced 
the establishment of a department whos 
sole effort will be the improvement of com) 
pensation, liability and automobile risks. Ls 
W. Langlois, an experienced casualty undef= 
writer, will devote his entire time to the new 
department. 
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